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SCIENTIFIC FARMING ... The Callaway solution to Georgia’s agricultural problem 
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Westinghouse 
hands Uncle Sam 
a$24,250,000 
Tax Check 
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Post-Gazette Photo 


E. M. Elkin (right) of Westinghouse presents check to Collector Granger 


on LaMonte Safety Paper 


March 15th, E. M. Elkin, general tax attorney 
for Westinghouse Electric and Manufacturing 
Company, turned over to Collector of Internal 
Revenue Stanley Granger, a check for twenty- 
four and a quarter MILLION dollars — the 
first quarterly payment on 1944 taxes. )) )) That 
check made the headlines. It was not only the 
largest ever received by the Pittsburgh Bureau, 
but represented the largest tax payment ever 
made by Westinghouse. )) ) Such a transfer of 


funds to our nation’s treasury indicates the 
scope and importance of that great company’s 
current contributions in the war we are wag- 
ing. »» And the fact that this check was 
lithographed on LaMonte Safety Paper is further 
evidence of the care taken by outstanding 
banks and business organizations to 
fully protect their checks against 
the hazards of fraudulent alteration 
and counterfeiting. 


LA MONTE SG PAPER ra 
GEORGE LA MONTE & SON NUTLEY, NEW JERSEY 
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Country Bank Operations 


Strs: I hasten to express appreciation 
for the article in your March issue by 
Chairman K. J. McDonald (President, 
lowa Trust and Savings Bank, Estherville, 
Iowa) about the program of the Commis- 
sion on Country Bank Operations of the 
American Bankers Association. 

The fact that more than three-quarters 
of the banks in the United States come 
within the classification of country banks 
emphasizes the importance of this program. 

CxLaupbeE F. Pack, Chairman, 

Home Front and Public Relations 
.Committee, and President, 
Home State Bank, 
Kansas City, Kansas 


Strs: You did a grand job on the article 
about the Commission on Country Bank 
Operations. 

R. A. Bezorer, Chairman, 

Service Charges Committee, 
and Vice-president and Cashier, 
First National Bank, 
Rochester, Minnesota 


° ° e 


For Farmer Friends 


Srrs: We thought you might be inter- 
ested in the initial issue of ““The Country 
Banker.” 

This was published as a part of our effort 
to give the highest possible standard of 
service to (our farmer friends. It was 


mailed to some 1,400 local farm families 














and 300 copies were furnished to Ellens- 
burg business men directly or indirectly 
connected with agriculture. 

The interest has been so great that we 














have committed ourselves to publish it 
every three months in the future. 
Goopwin CHASE, JR., Vice-president, 
The Washington National Bank, 
Ellensburg, Washington 
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Home Planners’ Library 


Sirs: On March 5 we opened our Home 
Planners’ Library in a new room built in 
the lobby of the bank. 

Now that it has been open for one month 
we can say that it has been a tremendous 
success in bringing new people to the 
bank, in the opening of new accounts and 
in obtaining mortgage loans. Our mort- 
gage loan applications increased 40 per 


Library, Schenectady Savings Bank 
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cent for the first quarter of this year over 
last year and we attribute the greatest 
part of this to our library. Our librarian 
has interviewed more than 2,800 people. 
The library is operated in co-operation 
with the Schenectady Public Library and 
provides books, magazines, pamphlets, 
pictures and plans, all dealing with homes. 
It will develop into a permanent part of 
our banking picture. 
KILGORE MACFARLANE, JR., 
Vice-president, 
The Schenectady Savings Bank, 
Schenectady, New York 
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THE CHASE 
NATIONAL BANK 


OF THE CITY OF NEW YORK 


STATEMENT OF CONDITION, MARCH 31, 1945 


Cash and Due from Banks . 


RESOURCES 





U. S. Government Obligations, direct and fully 


guaranteed 


State and Municipal Securities . 


Other Securities 


Loans, Discounts and Seahers’ "Acceptances 


Accrued Interest Receivable 


Mortgages 


Customers’ Accuprmace Liability 


Stock of Federal Reserve Bank. 


Banking Houses . 
Other Real Estate . 
Other Assets .. 


Capital Funds: 
Capital Stock. 
Surplus 


Undivided Profits 


Reserve for Contingencies . 
Reserve for Taxes, Interest, etc. 


Deposits. . . 


LIABILITIES 





- $111,000,000.00 
124,000,000.00 
57,371,903.87 





Acceptances Outstanding . .« $ 8,078,802.84 


Less Amount in Portfolio 
Liability as Endorser on Acceptances 


and Foreign Bills 
Other Liabilities 


4,386,735.56 





$ 887,572,708.27 


2,779,461,196.54 
81,644,948.84 
149,158,297.94 
855,787,287.59 
10,677,144.26 
6,283,549.54 
3,626,600.47 
7,050,000.00 
34,767,782.41 
3,853,022.64 
2,418,765.45 





$4,822,301,303.95 








$ 292,371,903.87 


10,666,678.00 
12,084,224.50 
4,497 ,560,400.69 


3,692,067.28 
77,236.06 


5,848,793.55 
$4,822,301,303.95 








United States Government and other securities carried at $895,338,440.00 are pledged 
to secure U. S. Government War Loan Deposits of $653,035,550.71 and other public 
funds and trust deposits, and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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In the TREND of BANKING 








United Nations Conference 


An outstanding example of how a 
financial institution can effect a construc- 
tive tie-up with a prominent news event, 
thereby reaping publicity rewards of the 
highest type, was provided by Bank of 
America through its comprehensive pro- 
gram designed to stimulate public interest 
in the United Nations Conference at San 
Francisco and to aid in its success. 

To assist in alleviating the Conference 
“housing” problem, the bank made avail- 
able no less than eighteen completely fur- 


nished offices, including the directors’ room - 


at the head office, for use by the delega- 
tions. When the State Department 
officials and their secretariat arrived, the 
bank loaned typewriters with foreign 
language keyboards, and provided secre- 
taries who could translate such languages. 
A number of men speaking foreign lan- 
guages fluently were assigned from the 
bank’s international department to serve 
as interpreters. 

With the compliments of Bank of 
America, delegates and distinguished visi- 
tors received a valuable memento of San 
Francisco, a dry point etching showing a 
view of the city and the Bay Bridge from 
Nob Hill—the work of a famous artist. 

Full-page advertisement. To famil- 
iarize San -Francisco’s citizenry with the 
flags of participating countries, a full-page 
advertisement in four colors showing flags 
of the forty-six United Nations, alpha- 
betically arranged, was inserted by Bank 
of America in -the pictorial section of a 
local newspaper on the opening day of the 
Conference, April 25. A Garand rifle bayo- 
net entwined with an olive branch indi- 
cated the theme: “United in War and 
United in Peace.” Reprints of this adver- 
tisement were blown up for window dis- 
plays in all the bank’s Bay District offices, 
and an American flag was flown over all 
of these buildings. 

A distribution was made to the bank’s 
customers and friends of 100,000 small 
globes showing the two hemispheres, and 
featuring the same “United” theme. A 
small tab on the side, which turned, per- 
mitted selection of the United Nations 
flags alphabetically. 

Special decorative efforts were lavished 
on the bank’s Day and Night branch at 
1 Powell Street, the busiest corner in 
downtown San Francisco. The newspaper 
advertisement featuring United Nations 
flags was reproduced in the form of a giant 
oil painting, 36 by 50 feet in size, which 
was suspended on the Market Street side 
of the building. Just over the entrance, 
between two 50-foot pillars carrying the 
Garand bayonet and olive branch design, 
was installed a framed 20- by 30-foot re- 
production of Joe MRosenthal’s famous 
picture of the flag raising on Iwo Jima. 
The marines appeared in cut-outs which 
simulated sculpturing. Changing colored 
lighting effects gave the flag the appearance 
of waving triumphantly in the breeze. 

Head office displays. At the head office, 
clusters of flags added color to the en- 
trances. Murals from the World’s Fair 
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Four-color newspaper advertisement 





Chinese employees in costume 


Bank of America “‘ties in’’ with 
United Nations Conference 


exhibit on Treasure Island were displayed 
in the international department of the 
head office. 

At the branch in Chinatown the all-girl 
staff of thirty-five young ladies from the 
foremost families of Chinatown appeared 
in colorful silk costumes of old China, on 
the opening day and other appropriate 
occasions. One such occasion was a recep- 
tion for the Chinese delegation, with the 
Chinese consul-general presiding. 

To round out the program a number of 
private luncheons were given for members 





of the delegations and distinguished visitors. 

Thus, it can be seen that no opportuni- 
ties were overlooked by Bank of America 
to tie-in with the occasion, and to derive 
valuable contacts from it. 


o o 


$7 Billion Selling Job 


Banks are being asked to make an even 
more intensive selling effort than ever 
before, in connection with the Seventh War 
Loan, to aid the Treasury in attaining its 
primary goal of $7 billions of Government 
securities to individuals. 

While a plant quota of $2 billion Series 
E bonds has been set during the extended 
payroll drive, it is pointed out that a great 
many individuals such as farmers, the self- 
employed, professional people, those on 
retirement income, etc., cannot be reached 
in this way. ‘The key to reaching these 
depositors lies in intensive face-to-face 
solicitation by bankers,” declares Ted R. 
Gamble, national director, War Finance 
Division. 

Bankers ready. Meanwhile, banks of 
the nation have completed their country- 
wide organization in preparation for the 
Drive, under the chairmanship of Tom 
K. Smith, president of The Boatmen’s 
National Bank, St. Louis. Many mer- 
chandising ideas for promoting bond sales 
are embodied in a new A. B. A. booklet, 
distributed to all banks, titled ‘“‘Banks and 
the Seventh War Loan.” 

To assure close co-operation with finan- 
cial institutions, the Treasury has set up a 
new Banking and Investment Section in 
the national headquarters of the War 
Finance Division. It will provide war 
bond sales promotion assistance to the 
nation’s banks, investment firms, security 
dealers and savings and loan associations. 
Stanley W. Prenosil, who has been acting 
as liaison man between the A.B. A. and the 
War Finance Division, heads the Section. 


° . S 


Public Relations Asset 


That a volunteer-staffed war bond booth 
in the lobby constitutes a golden oppor- 
tunity to promote good public relations in 
the community is the experience of the 
Newton Savings Bank, Newton, Massa- 
chusetts. 

Such a booth has been in full-time oper- 
ation in the lobby of the bank every busi- 
ness day for the past three years. Recently 
the volunteer group of women who staff 
the booth celebrated reaching the $500,000 
mark in the sale of E bonds, a record for 
that locality and perhaps for the country. 
This is, of course, in addition to the sales 
made by the bank itself. 

Appreciation shown. Enthusiastic 
comment on the idea comes from Joseph 
Earl Perry, well-known president of the 
bank who was formerly Commissioner of 
Banking in Massachusetts. He states: 
‘‘We have consistently made an effort to 
make the women who staff this booth feel 





Experience 
Service 
Cooperation 


Manned by officials with years 
of experience, our Correspon- 
dent Bank Division renders a 
complete service, conducted in 
an intimate and personalized 
manner. 
















The guiding policy is one of 
cooperation in all matters of 
mutual interest. 
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Volunteer booth compiles notable record at Newton Savings Bank 


at home in the bank, and to let them know 
we are grateful to them for relieving the 
tellers of much of the detail involved in 
the handling of bonds and stamps, and 
thereby lessening congestion at depositors’ 
windows. We have tried to show our 
appreciation in small ways—an occasional 
flower on the table in the booth, frequent 
inquiries as to the progress of stamp and 
bond sales, and help from time to time in 
the making up of accounts. 

“We increasingly note the reflection of 
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| get eeper by a prehistoric ice-cap 
which scooped out their lakes, 
deposited their rich top-soil, and 
made more readily available their ex- 
tensive mineral resources, the East 
North Central States have become 
the center of the nation’s transpor- 
tation system and one of its foremost 
industrial and agricultural regions. 





Though widely traversed by early 
explorers, this section’s major de- 
velopment covers little more than 
the past century. Its rapid growth in 
population and resources during the 


PROVIDING INVESTMENT CAPITAL 


: "The Eat North (entral States 


last fifty years has naturally called 
for large capital outlays—well be- 
yond the accumulated reserves in 
sO new an area. 


In assisting in the financing of this area, 
Halsey, Stuart & Co. Inc. has made an 
important contribution to its exceptional 
progress and has likewise opened channels 
for conservative investment of surplus 
funds. This organization has partici- 
pated as an original underwriter in over 
1000 bond issues, totaling over $4% billions, 
of municipalities and corporations in the 
East North Central States. 


HALSEY, STUART & CO. INc. 


CHICAGO 90, 123 S. LA SALLE STREET - 


NEW YORK 5, 35 WALL STREET 


AND OTHER PRINCIPAL CITIES 
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this cordial relationship in actual new busi- 
ness for the bank,” Mr. Perry declares. 
“The women volunteers, drawn mostly 
from leading women’s clubs and _ local 
organizations, are influential in the com- 
munity. Not only have many of them 
opened new accounts with us, but they have 
passed the word around that the Newton 
Savings Bank is a pleasant place in which 
to work and do business. In my opinion, 
a bank can not only increase its contribu- 
tion to the war effort, but also greatly 
benefit itself, by actively encouraging a 
volunteer-staffed war bond booth.” 
Sd > ° 


Foreign Trade Information 


Anticipating a marked increase in 
American trade with other countries after 
the war, the Foreign Division of Irving 
Trust Company, New York, organized a 
Foreign Trade Information Department 
more than a year ago. 

Its principal purposes are: (1) To assist 
exporters in establishing relations with 
suitable agents and representatives abroad 
and with prospective buyers; (2) To assist 
importers in making connections with 
foreign shippers, and to find abroad sources 
of commodities which they wish to buy 
(3) To obtain information about govern- 
mental regulations affecting export and 
import business. 

Decision to create the Department was 
reached during a preliminary study of 
post-war possibilities in foreign trade in 
which the Irving was impressed with cer- 
tain basic considerations. 

Outlook promising. On the one hand, 
it is evident that there will be a great need 
abroad of goods for reconstruction, for 
replenishment of stocks to meet normal 
civilian demands and for new programs of 
development and industrialization. Cou- 
pled with these needs there is in many 
countries an accumulation of purchasing 
power in the form of dollar balances, short 
term dollar investments and gold. 

On the other hand, there is in the United 
States an accumulated need for a great 
many commodities of foreign origin and, 
at the same time, a tremendously increased 
productive capacity developed to meet war 
demands. Added to this, there is an in- 
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creasing trend toward participation in 
foreign industrialization through the estab- 
lishment of subsidiary manufacturing and 
assembly plants abroad. 

Should lay plans now. These facts 
clearly indicate that to speed and smooth 
the way for post-war foreign trade, every 
effort should be made to establish in good 
time the necessary distributorship and 
agency relations between manufacturers 
and traders in the United States and in 
other countries. While many former rela- 
tionships of this kind have been preserved 
and others developed during the war, many 
others have been broken. 

Moreover, new markets—the Middle 
East, for example—are engaging the atten- 
tion of American traders for the first time, 
and many manufacturers who heretofore 
have shown little interest in foreign trade 
are realizing the need of new outlets for 
the country’s expanded productive ca- 
pacity. Utilizing this capacity to the full 
will contribute much to the maintenance 
of full employment when the war is over. 

Department’s functions. Since the 
creation of the Foreign Trade Information 
Department, its activities have dealt with 
a great variety of agency arrangements 
between traders in the United States and 
other countries. Its co-operation with 
clients at home and abroad has ranged 
from assistance in establishing a factory in 
Mexico to arranging contacts between 
prospective purchasers of complete equip- 
ment of factories for the Middle East and 
American sources of supply. 

The Department has also made a study, 
through reports from foreign banking 
correspondents, of the probable extent and 
type of demand for American goods in 
various countries after the war. The 
results of this study have been released in 
a series of bulletins and made public 
through other media. The number of 
resultant inquiries received indicate a 
marked interest in the subject by American 
manufacturers and others. 
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More G. I. Loan Offices 


While a number of bank officers have 
expressed a preference for direct handling 
of G. I. loan applications by the banks 
themselves, the idea of having a bank- 
sponsored central office for this purpose in 
a community is spreading. 

The pioneering venture along this line 
at Rochester, New York, was described in 
the February issue of The Burroughs 
Clearing House. Now comes word that the 
banks of Harrisburg, Pennsylvania, and 
Indianapolis, Indiana, have organized 
similar co-operative bureaus to service 
G. I. loans and render financial counsel. 
Applications will be processed at the 
central office in both cases, but loans will 
be made by the individual banks. 

A new plan for G. I. business loans, an- 
nounced by the Philadelphia banks, is 
modeled along different lines. Here a 
$10,000,000 loan fund has been under- 
written by the thirty-seven commercial 
banks of the city, and it will be adminis- 
tered by an agency incorporated under the 
litle “‘Philadelphia Agency for Business 
Loans to Servicemen, Inc.,’’ with offices 
at 114-116 South Fifteenth Street. Thus, 
the eligible serviceman will be able not 
only to make application at this central 


headquarters, but will also receive his 
funds from the agency if the application is 
approved, and it will not be necessary for 
him to-go to any individual bank to com- 
plete the transaction. 


7 ° ° 


General Motors Retires from 
Banking Business 


Reminiscences of the banking holiday, 
and a realization of the long strides made 
since then, are brought to mind through 
the announcement by General Motors 
Corporation that it plans to dispose of its 
remaining stock interest in the National 
Bank of Detroit. 


5 


Original acquisition of this stock by 
General Motors dates back to the dark 
days of 1933, when Detroit suddenly be- 
came a city entirely without banking 
facilities. In this crisis the motor corpo- 
ration agreed to organize the National 
Bank of Detroit, subscribing $12,500,000 
for its entire common stock and the RFC 
acquiring $12,500,000 in preferred shares 
(the latter’s holdings have now been re- 
duced to $8,500,000). 

About 510,000 shares. While the bank 
has been phenomenally successful, becom- 
ing the 13th largest in the country in 
twelve years, the General Motors Corpora- 
tion has from the outset regarded its in- 
vestment as a temporary one, undertaken 
as an emergency measure. Its holdings 
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Due from Banks and Bankers 
U. S. Government Obligations 
Loans and Bills Purchased . . 
Public Securities. . oe 
Stock of the Federal Reserve Bank 
Other Securities and Obligations . 
Credits Granted on Acceptances . 
Accrued Interest and Accounts 

Receivable . . ae 
Real Estate Bonds and Mortgages . 










Guaranty Trust Company of New York 


140 Broadway Madison Ave. at 60th St. 


LONDON PARIS BRUSSELS 
Condensed Statement of Condition, March 31, 1945 
RESOURCES 


Cash on Hand, in Federal Reserve Bank, and 


.$ 58,077,648.54 


. $ 517,704,196.36 
. .  2,159,912,428.58 
5 691,163,638.51 
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Bank Buildings or War se 
Other Real Estate . . . . + e 


Total Resources . 


LIABILITIES 
- $ 90,000,000.00 







7,800,000.00 
25 peter 
1,231,884.25 
10,079,766.86 
1,512,114.92 
104,677,567.08 
rigs May eae 9,492,368.19 
6g Fe ee 850,115.65 





- « « « » $3,483,800,314.37 







































Securities carried at $799,236. 
uciary powers, to secure public 





Surplus F und . + . . . . 170,000,000.00 
Undivided Profits : 45,148,336.25 
Total Capital Funds . « «© « « § 305,148,336.25 
General Contingency Reserve . 34,633,206.15 
Deposits . . . $3,106,648,080.53 
Treasurer’s Checks Outstanding 7,604,357.59 
Total ee <cegs © 0 « ¢ 6 ee. oe. wpe 
Acceptances. . 0 $ 4,347,293.69 
Less: Own Acceptances 
Held for Investment . . . 3,115,409.44 
F 1,231,884.25 
Liability as Endorser on Accept- 
ances and Foreign Bills 100,632.00 
Foreign Funds Borrowed . 152,550.00 
Dividend Payable April 2, 1945 2,700,000.00 
Items in Transit with Foreign 
Branches and Net Difference 
in Balances between Offices 
Due to Different Statement 
Dates of Foreign Branches . 2,490,268.66 
Accounts Payable, Reserve for 
Expenses, Taxes, etc. . 23,090,998.94 
29,766,333.85 


Total Liabilities . 


.912.68 in the above ey are pledged to qualify for 










. $3,483,800,314.37 
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This Statement includes the resources and liabilities of the English and French 
Branches as of March 26, 1945, and Belgian Branch as of October 31, 1941. 


Member Federal Deposit Insurance Corporation 


by law, and for other purposes. 
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PAPERS made from 100% 
new, white cotton cuttings 
save critical war materials. 
Yet the finest L. L. Brown 
bond*, instead of ordinary 
papers, adds only 2% to let- 
ter costs. But it makes your 
correspondence 100% in 
character, prestige, impres- 
siveness. Ask your printer 
for samples of the following: 


LLBROWA 
KOND PAPERS 


* ADVANCE BOND 
New White Linen & Cotton Fibres 


"0 
1UU 


*L. L. BROWN’S LINEN 


100°. New White Linen & Cotton Fibres 


FORWARD BOND 


100° New Cotton Fibres 


GREYLOCK BOND 


15% New Cotton Fibres 


ESCORT BOND 


50°% New Cotton Fibres 
* Permanent Papers 
L. L. BROWN PAPER CO. 


ADAMS, MASS 


at 
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® BANK MONEY ORDERS 


for pHi service is 15¢ each, 
BANK DRAFTS 


payment. 
Out 
Use any all of g TRANSFERS BY TELEGRAPH 
a! is samet by Fg And other cities in 
hundred service is 
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TRAVELERS CHEQUES 


keep en smount of money 


@ zs TRAVELERS LETTERS 
pinto jong sie of ‘ing funds ac- 
ro yor egy per orn ou ante the charge 
= ane “dole 


at any of our eleven con- Jann LETTERS 
any amount up to $100.00. OF CREDIT 





a hundred dollars minimum ie ty bioud on: cat Wt ely ead coomibons 
involved. 


Example of simple, yet-effective, promotion of banking services 


have already been reduced to the $6,375,- 
000 level through the sale of shares, and it 
has now negotiated with a group of invest- 
ment bankers for the sale of its remaining 
stock, for public distribution. Chairman 
Alfred P. Sloan, Jr., has emphasized, how- 
ever, that disposal of the stock will not 
affect the corporation’s other financial 
relationships with the bank, in which for 
years it has been the largest private 
depositor. 

Meanwhile, the National Bank of 
Detroit has made arrangements for a 
$10,000,000 increase in common stock, 
through an offering of 250,000 shares to 
common stockholders at $40 a share. 
Distribution of the new stock which may 
remain unsubscribed by May 2 is to be 
made by a nationwide group of under- 
writers headed by Morgan Stanley & 
Company. 

All of which is in line with the wise trend 
toward broader and more representative 
ownership of stock in our banking institu- 
tions. 

* + + 


Promoting the Transfer of 
Money Through Banks 


A neat little selling folder has been pre- 
pared by The American National Bank, 
Nashville, Tennessee, to promote its facili- 
ties for transmitting funds. 

“When you wish to transfer money, use 
any or all of our 10 services,” the folder 
urges. It then lists the 10 methods of 
making payments, etc., through the bank 
facilities, and carries an explanatory sen- 
tence or two about each. 

The services listed are: regular checking 
account, special checking account, bank 
money orders, bank drafts, foreign ex- 
change, travelers cheques, travelers letters 
of credit, commercial letters of credit, trans- 
fers by telegraph, transfers by cable. 


° ° ° 


Advice to Business 


The idea of extending counsel or advisory 
service in addition to financial assistance 


In writing to advertisers please mention The Burroughs Clearing House 





to business appears to be gaining momen- 
tum, both in the plans of governmental 
and private lending agencies. 

One example is the recent action of the 
Trust Company of Georgia and its six 
affiliated banks, in setting up a new indus- 
trial development department to assist in 
stimulating and guiding the industrial 
progress of the State. 

Other banks have engaged industrial 
engineers and business analysts to assist 
customers. 

Roundtable discussions. Latest in- 
stance of this trend is the offering of group 
advisory service without charge by Walter 
E. Heller and Company, a financial institu- 
tion engaged in factoring, sales financing 
and rediscounting. Consultation with busi- 
ness executives of diverse experience: in 
taxes, reconversion, merchandising, mar- 
keting and other current or post-war prob- 
lems is available through the Heller Busi- 
ness Clinic. 

It is emphasized that there will be no 
obligation or solicitation of those who take 
advantage of this counseling service unless 
the company is specifically requested to go 
beyond the consultation stage. It is 
expected that advice will be given in a 
large number of cases where businesses 
will not need financing, and President 
Walter E. Heller states that where neces- 
sary financing can be obtained through 
regular banking channels the Heller Busi- 
ness Clinic will so advise. 

While a common objection of bank 
officers to the rendering of such counsel is 
that future events might cause it to 
“*boomerang,”’ there are those who foresee 
it as becoming a part of a ““dynamic’”’ bank 
credit policy of the future. 


° ° 


Aid to Clerking Sales 


“We would not like to clerk farm sales 
without it,” says L. A. Witter, president, 
Farmers Trust and Savings Bank, Spencer, 
Iowa, in reference to an ordinary 16-foot 
house trailer which the bank has fitted into 
a heated, mobile office for this purpose. It 
is suggested that other country banks 
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OME, BS: 
Condensed Statement of Condition as at close of business 


March 31, 1945 


RAL aS 








RESOURCES 


Cash and Due from Banks... . .$ 378,712,246.59 





- S. Government Securities 1,149,132,012.74 
. S. Government Insured F. H. “ 
aa esata 4,901,542.54 
State and Municinel ees 26,818,959.18 
Stock of Federal Reserve Bank 2,220,300.00 
Other Securities . ; 20.264,312.68 
Loans, Bills Purchased wil Deion’ 
Acceptances» . . 340,326,891.59 
Mortgages 13,161,788.56 
Renking Houses : 11,681,530.67 . 
Other Real Estate Equities: 516,963.23 
Customers’ Liability for Avcuptenioes 4,159,083.61 
Accrued Interest and Other Resources . 5,928,850.63 
$1,957 ,824,482.02 


LIABILITIES 


Preferred Stock . . . $ 7,712,300.00 
Common Stock 32,998,440.00 
Surplus 33,000,000.00 
Undivided Profits 20,384,160.33 $94,094,900.33 





Reserves for Contingencies, Taxes, 


Unearned Discount, etc. . . ... 12,731,266.15 
Dividend on Common Stock 

(Payable April 2,1945)...... 824,959.50 
Dividend on Preferred Stock 

(Payable April 15, 1945) ..... 192,807.50 
Outstanding Acceptances . . 4,522,578.17 
Liability as Endorser on Acceptances 

and Foreign Bills 240,323.58 


Deposits . . « 1,845,217,646.79 


$1,957,824,482.02 


United States Government securities carried at $219,679,307.36 are pledged to 
secure U. S. Government War Loan Deposits of $188,142,748.31 and other public 
funds and trust deposits, and for other purposes as required or permitted by law. 





Principal Office: 55 Broad Street, New York City 
68 BANKING OFFICES IN GREATER NEW YORK 


European Representative Office: 1, Cornhill, London, E. C. 3 


Member Federal Reserve System 
Member New York Clearing House Association 
Member Federal Deposit Insurance Corporation 


Preferred shares, all of which are held by institutions and other investors, have a par value of $20 ard are 
convertible into and have a preference over the Common to the extent of $50 per share and accrued dividends, 
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7 of SPEED 


It certainly looks as though post-war mail 
planes are going to fly faster than ever. 
That means one important thing to our 
Correspondent Banks: We'll clear transit 
items even faster than now—which, they 
tell us, is mighty fast! 


You see, The Pennsylvania Company 
is one of the nation’s largest users of air 
mail for check collection purposes, so, in 
effect, our speed is limited only by the 
speed of the airplane. 


We enjoy a very close relationship 
with our Correspondents . . . close, be- 
cause there are so many ways in which 
we can work together. Not only is The 
Pennsylvania Company a large bank, 
but it is also one of the oldest and largest 


trust companies in the U. S. 


All the experience we have accumu- 
lated is made freely available. It is part 
of our policy to be as helpful as possible 
to our Correspondents at all times. 


THE 


PENNSYLVANIA 
COMPANY . ... sscnuces on 


PHILADELPHIA 
MEMBER FEDERAL RESERVE SYSTEM 


LIVES AND GRANTING 
ANNUITIES ¢ Founded 1812 


FEDERAL DEPOSIT INSURANCE CORPORATION 
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Bank trailer a mobile office for settlements in farm sales 


making a practice of clerking sales may 
find the idea worth emulating. 

Experience has shown that the trailer 
office greatly facilitates making settle- 
ments. In the past it proved difficult to 
get farmers to settle, particularly out-of- 
doors during cold weather, and there was 
also a disinclination to go into the house 
after tramping around the farm. Use of a 
car was not convenient; even the present 
trailer is not quite large enough to be 
entirely satisfactory. 

The trailer is fitted with a counter and 
an adding machine. Usually one individual 
does the writing until the small items and 
machinery have been sold, then he retires 
to the trailer and his partner takes over on 


the live stock. Thanks to the trailer 
arrangement, usually it has been possible 
to effect on-the-spot settlements for virtu- 
ally all items sold. 

“We certainly like to have all of our 
settlements when we come home from the 
sale,. especially when our sales run from 
$4,000 up to $16,000 or $18,000,” Mr. 
Witter comments. 


o « ¢ 


Bank Donates Silo Forms 


A “concrete” example of bank co-oper- 
ation with the farmers in its area is afforded 
in the action of Citizens Bank, Charlotte, 
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North Carolina, in purchasing a $1,000 set 
of metal forms and making them available 
for the construction of concrete silos to 
store feed. 

Credit for working out the details of the 
project from the bank’s standpoint goes to 
Zeb C. Strawn, assistant cashier. A study 
of the silo situation in the county had dis- 
closed that a number of silos constructed 
of wood were in very bad condition. 
Farmers estimated the average life of a 
wood silo to be approximately ten years, 
whereas two concrete silos in the county 
built thirty-seven years ago are still in 
perfect condition. 

Furthermore, some of the farmers had 
tried pit silos and found that those not 
lined with concrete were continually caving 
in. Some of the farmers who did line the 
pit silos objected to carrying the feed up 
the steps, and it was agreed that the 
upright silo was best. 

Adjustable plates. The forms being 
donated to the farmers of the county con- 
sist of a series of metal plates, adjustable 
so as to build silos 10, 12 and 14 feet in 
diameter. They are set up in two rows, 
one within the other, and concrete is 
poured into the aperture to form the silo’s 
cylindrical walls. It is estimated that a 
farmer can construct a silo 12 feet in 
diameter and 30 feet high for a total cost 
of $350 or less. 

A rental fee of $1 per foot of height is 
charged for use of the forms. The money 
thus received goes into a maintenance or 
replacement fund. The county farm agent 
handles the leasing of the equipment, and 
has a number of applications on file. The 





Plan now to RKeconvert 
YOUR FILES 


You have a potential file problem on your hands right now . 
which this booklet offers a solution. Your files are full of wartime 
correspondence. It’s heavy but, in most cases, from a few correspond- 
ents. Your peacetime correspondence will be with many correspondents 
where the average group of papers will not be large. That is going to 
mean reconversion of your present filing system. 


For the facts that will help you solve this problem quickly 
and efficiently, write now for Office Manual Section 17. 
This booklet will show you how to avoid delay in filing 


and FINDING your correspondence. 


A copy of this valuable booklet is ready and 


waiting for you. 
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Board of County Commissioners has pro- 
vided storage space for the forms when 
not in use. 

“Announcement of the purchase of these 
forms has created more interest and 
caused our bank to receive more favorable 
publicity than any other one thing we have 
done,” Mr. Strawn reports. 


° . . 


Two Notable Birthdays 


The National City Bank of Cleveland on 
May 17 will celebrate its 100th anniversary. 
It is the oldest bank in Cleveland and over 
the past century has become the largest 
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national bank in Ohio. When it was first 
organized with a capitalization of $50,000, 
Cleveland was a town of 10,000 inhabitants. 
An excellent history of the bank and the 
community is contained in a handsomely 
prepared and illustrated book, “A Century 
of Progress,” written especially for the 
anniversary occasion by Elbert J. Benton, 
director, The Western Reserve Historical 
Society, Cleveland. In commemoration, 
the bank also has a lobby exhibit consist- 
ing of about 50 scenes of old Cleveland, 
together with historic bank records and 
samples of early bank notes. On May 16, 
the more than 475 employees of the bank 
will attend a century birthday party 
dinner. 
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CONDENSED STATEMENT 


FIRST NATIONAL BANK 


IN ST. LOUIS 
At the Close of Business, March 20, 1945 


RESOURCES 
Cash and Due from Banks $106,591,008.85 
U. S. Government Securities 243,941,858.98 
Loans and Discounts 83,983,475.06 
Other Bonds and Stocks 5,576,650.83 ~ 
Stock in Federal Reserve Bank ,000.00 
Banking House, Improvements, Furniture and Fixtures 388,951.85 
Other Real Estate Owned 1,067,005.00 
Customers’ Liability a/c Letters of Credit, Acceptances, etc. 1,056,366.20 
Accrued Interest Receivable 939,351.64 
Overdrafts 3,045.27 
Other Resources 3,287.10 
$444,052,000.78 
Capital Stock LIABILITIES $ 10,200,000.00 
Surplus 6,500,000.00 
Undivided Profits 7,177,186.50 
Reserve for Contingencies 500,000.00 
Reserve for Taxes, Interest, etc. 1,339,066.49 
Unearned Discount 94,015.41 
Liability a/c Letters of Credit, Acceptances, etc. 1,079, 107.96 
Other Liabilities 166,409.14 
Individual Deposits $223,248,506.48 
Savings Deposits 44,487,708.25 
Bank Deposits 107,107,991.29 
U.S. Government Deposits 38,263,167.49 
City of St. Louis and Other Public Funds 3,888,841.77 


Total Deposits 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


_416,996,215.28 
$444,052,000.78 











The most rapid growth of National City 
Bank of Cleveland has occurred during the 
past 13 years under the leadership of 
Chairman: Lewis B. Williams and President 
Sidney B. Congdon. In this period, assets 
have skyrocketed from $35 million to more 
than $440 million. 

The 80th anniversary of the founding 
of First and Merchants National Bank, 
Richmond, Virginia, was observed on 
April 24. It was only three weeks after the 
military evacuation of Richmond in 1865 
that the bank was organized with a capital 
of $100,000. So great was the demand for 
funds that the new institution was able to 
declare a dividend at the end of the first 
year. In its 80 years of existence, the 
First and Merchants National Bank has 
grown to be the largest bank in Virginia 
and one of the 100 largest banks in the 
country, with resources of more than $176 
million. The most important consolida- 
tion in the history of the bank occurred 
March 1, 1926, when the First National 
Bank and the Merchants National Bank 
were brought together to form the present 
institution. 

John M. Miller, Jr., who served as 
president from 1916 to 1939, is now chair- 
man of the board and H. Hiter Harris is 
president. 


Democracy Personified 


“A study in American ways” is the 
description given to an unusual cover pic- 
ture on the Spring issue of “‘fidelions,” an 
employee publication of the Fidelity Union 
Trust Company, Newark, New Jersey. 
Framed in a camera lens, the photo por- 





Sergeant Meserlin, General Eisenhower 


trays two comrades in arms, General 
Dwight Eisenhower and Sergeant Albert 
Meserlin, Jr. (on leave from the bank’s 
trust department). ‘“‘Imagine,”’ comments 
the magazine, “a Von Rundstedt being 
portrayed with a Sergeant!’ F 

Sergeant Meserlin has been assigned to 
take all pictures of General Eisenhower. 
He has also photographed many other 
notables, including Churchill, Montgomery, 
Patton, Bradley and De Gaulle. In the 
process he is compiling an album that will 
be the envy of virtually every G. I. in the 
armed services. 
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TO BANKS 
WITHOUT A FOREIGN DEPARTMENT 


Yimely Pustwes 


LETTERS OF CREDIT—both domestic and foreign—are 
increasingly used as a financing method by business 
, today—whether as buyer or seller. There are definite, 
practical reasons for this trend—time saved, flexibility 
permitting quick decisions in concluding a deal, and 
reduced time involved in credit investigation. 

You do not need a foreign department to participate 
in this trend. You provide the judgement of credit and 
knowledge of the character and standing of the borrower; 
we provide the mechanics of issuing the Letter of Credit. 
Your customer benefits, and both your institution and 
ours are adequately compensated. 

Write us about Letters of Credit and we will explain 


how we can “get together” on handling such transactions. 


THE PHILADELPHIA 
NATIONAL BANK 


PHILADELPHIA 1, PA. * ORGANIZED 1803 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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CONTINENTAL 


NATIONAL BANK 
AND LRuUsT COMPANY 


OF CHICAGO 


ILLINOIS 











Statement of Condition, March 20, 1945 





RESOURCES 

Cash and Due from Banks 
United States Government Obligations, 
Direct and Fully Guaranteed 
Other Bonds and Securities 
Loans and Discounts 
Stock in Federal Reserve Bank 
Customers’ Liability on Acceptances 
Income Accrued but Not Collected 
Banking House 


I air 3.6 ac: Bias cn dagen Wale alae epee oie 
I os vc chadeebun bem cwenaey ares 


Reserve for Taxes, Interest and Expenses 
Reserve for Contingencies 
Income Collected but Not Earned 
Capital Stock 


REFEREE Eee ne aE ee A Pech 


Undivided Profits 


United States Government obligations and other securities carried at 
$461,826,198.11 are pledged to secure public and trust deposits and for 
other purposes as required or permitted by law 


Member Federal Deposit Insurance Corporation 


réqenneseud $ 496,601,517.44 


de hienae dine dkewkausnmein 1,601,473,003.57 


eee eee eee ee eeeee ene eeeeeeeeeeee 


Lasher taahees0ybacneiehabbenaeeeeudeas 332,350,296.49 


eee res $2,335,523,569.16 


eee eee eeeee 
eee eee eee eee eeeee 
eee eee eee eee eee eee eer eee eeeeeee 


eee eee eee eee eee eee eee eeeeereeeeeeeeeeeeeeete 


ee eee eee eee eee eee eee wee eee eee eee ee eee eee 


58,393,131.79 


3,600,000.00 
875,642.58 

5, 101,330.83 
11,050,000.00 


$2,509, 444,922.70 











875,642.58 
15,154,018.77 
18,106,002.29 

207,792.39 
60,000,000.00 
60,000,000.00 
19,577,897.51 


$2,509,444,922.70 
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This is the farm, a run-down 116 acres, purchased by Mr. Emmet and associates 


One of 100 demonstration units organized in Georgia to prove the value of soil-rebuilding practices 


UNDER GEORGIA’S CALLAWAY PLAN 





Better Farm No.19 


Report on a unique program to improve a state’s agricultural 
pattern, and how it is being carried out in the writer’s area 


Georgia, where cotton has al- 
ways been king, there is some- 
what of a revolution in making. The 
attention of farmers, who for decades 
have depended upon one-crop farming 
for their precarious livelihood, is being 
directed in an unusual manner to the 
advantages of soil conservation, soil 
improvement, crop diversification and 
expanded live stock programs. 
Bankers throughout the country are 
taking an increasing interest in such 
movements, for a number of reasons. 
For one thing, the improvements con- 
templated -present new loan oppor- 
tunities. Moreover, from a long-range 


Deen: here in the farm lands of 


By 
ROY N. EMMET, Sr. 


President, The Commercial National Bank, 
Cedartown, Georgia 


standpoint they should raise the pros- 
perity level of the community, to the 
benefit of all. Furthermore, they re- 
duce the need for subsidized lending 
operations by governmental agencies. 

So, I have been asked to describe 
the Callaway Plan designed to solve 
the economic plight of Georgia farm- 
ers, and to relate how it is being put 


into effect locally, through a project in 
which a number of Cedartown bank 
officers and business men are partici- 
pating. 

Full credit for the development of 
the plan goes to one of our most public- 
spirited citizens, Cason J. Callaway, a 
retired textile industrialist who is chair- 
man of the agricultural panel of the 
State Agriculture and Industrial De- 
velopment Board.* For the past six 
years he has given unstintingly of his 
time, thought and effort in an effort to 
find a solution to Georgia’s farm prob- 


*See Cover.—Mr. Callaway is also a director of 
Chemical Bank & Trust Company, New York City 
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lem. To this end in 1938 he acquired 
28,000 acres of “‘just average” land — 
much of which had been abandoned — 
in the west central part of the state. 


Out of his experience in transforming . 


this vast farm into a marvel of pro- 
ductive efficiency, he evolved a definite 
plan for Georgia agriculture which he 
presented before a picked group of 
about 800 business and civic leaders 
at a conference held in Atlanta last 
August. 

In citing the steps necessary to 
rescue Georgia farmers and farms 
from impoverishment, Mr. Callaway 
declared: 

“‘We must improve our soil.” 

“‘We must have long-term commer- 
cial credit.” 

‘“‘We must use machinery to work 
our crops.” 

“‘We must have processing plants 
near our farms.” 


‘THE first and foremost requisite, Mr. 

Callaway said, was to improve the 
soil. To accomplish this he proposed 
the establishment of 100 demonstra- 
tion farms through the state, each to 
consist of about 100 acres of average 
land, to prove the practical value of 
soil building practices and correct 
land use. 

To make the tests more realistic and 
convincing, Mr. Callaway advocated 
that funds for purchasing and operat- 
ing the farms be definitely limited. 
The plan called for the formation of 
100 corporations, to be known as 
Georgia Better Farms Units. Each 
corporation would consist of seven 
stockholders investing $1,000 each. 
Out of the combined capital of $7,000 
the corporation would have to pur- 
chase the farm (at an average price of 
$30 an acre this would amount to 


Better Farm No. 19 is following a definite plan of operation mapped out by an advisory committee ¢! 


TERRACING ... An important step in erosion control 
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Bankers are watching results, studying 
feasibility of extending long-term 
credit for similar ventures 


$3,000, leaving $4,000 to be spent in 
improving the land). Each corpora- 
tion could borrow up to $3,000 to 
finance the purchase of stock and farm 
machinery. Operation of the farm 
would be turned over to an active 
manager, who would be paid a fixed 
salary. Complete records would be 
maintained and prizes awarded for the 
best showings. 

Response to Mr. Callaway’s pro- 
posal was prompt and enthusiastic. 
By last December the 100 corporations 
had been formed in 67 different coun- 
ties throughout Georgia. By March 1, 
70 of the corporations had purchased 
farms and were under way. 

The idea:is to build up the land and 
prove the practical value of the process 
by selling the farms at a profit after 
three to five years of operation. 

It is Mr. Callaway’s contention that 
farmers with $20 or $30 an acre land 
in Georgia cannot compete against 
farmers on $150 an acre land in Illinois 
or Iowa. However, he believes it is 
possible to take the $30 land, spend 
$40 improving it, and with the result- 
ing $70 land compete with the $150 
land. The only way the Georgia 
farmer has “gotten by” at all in the 
past has been through hiring $1 a day 
labor, and it is considered doubtful 
whether such pre-war wage scales will 
ever return in the future. 

Details of the operation of each 
demonstration farm are left to the dis- 
cretion of the owning corporation. 
The one basic precept set forth by 
Mr. Callaway is that they should cut 
themselves loose from complete de- 





The Locations of 


GEORGIA'S 100 BETTER FARMS 

















pendence on soil-depleting crops such 
as cotton and tobacco. In general, 
cover crops and permanent plantings 
will be stressed. The owners will have 
the benefit of advice and assistance 
from soil conservationists and other 
agricultural experts, but it is optional 
with the corporation whether it follows 
the plan of operation recommended. 

The foregoing will give the reader 
some background as to how the Calla- 
way Plan originated and its basic 
features. It may be of interest now to 
turn to Polk County, and to see how 


the program is being launched on > 


Georgia Better Farm No. 19. 

In December of last year we formed 
a corporation consisting of seven 
Cedartown bank and business men, 
six of whom are officers or directors in 
our two local banks. 


DISC PLOWING .. . For soil-building lespedeza 
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agricultural experts. 
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After spending about 60 days tramp- 
ing over fields and looking over the 
various possibilities, we finally selected 
a 116-acre farm eight miles southeast 
of Cedartown. 

We may be prejudiced but we think 
we have a rather ideal site for the 
experiment, because its features and 
its soil make it ‘‘average” for the 
county —some bottom land, a little 
timber, some high land, patches of un- 
cultivated soil, etc. Previously oper- 
ated on a sharecropping basis, it had 
been devoted largely to cotton and 
corn’ crops for cash income. Erosion 
had left its mark and some of the idle 
land had been left to grow up in thick 
underbrush. The farmhouse and other 
buildings were badly in need of paint 
or whitewash. All in all, we have a 
real challenge on our hands. If we 


SEEDING . . . Transforming abandoned low-land into permanent pasture 


can convert the property into a well- 
paying proposition through soil re- 
building and proper management, and 
accomplish this with the limited funds 
to which we are restricted, it will be a 
feat which should be convincing to a 
good many of our local farmers. 


As a first step the Soil Conservation 

technicians made a soil analysis and 
prepared a survey map showing the 
16 different types of soil in the 116 
acres. 

Then, armed with the map, a group 
of experts from the Soil Conservation 
Service, the Georgia Experiment Sta- 
tion and the Agricultural Extension 
Service went out to the farm, studied 
its possibilities first-hand, and drew up 
a definite plan of operation. 

Briefly, it involves taking a portion 
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At the bank, Mr. Emmet (left) and 
County Agent C. B. Earnest (third 
from left) discuss the farm project 


of the land out of cultivation, increas- 
ing the amount of permanent pasture, 
following a crop rotation schedule, 
getting into grape and blueberry pro- 
duction, putting twelve acres of previ- 
ously idle land to work, and starting 
a live stock program. : 

We plan to plant a reduced amount 
of cotton for the first year or two, then 
to discontinue it entirely. I believe 
the time will come in the post-war 
period when cotton raising will be 
profitable only in those areas where 
large-scale mechanization is feasible. 
Our lowland farms are still quite 
productive and are devoted largely to 
cotton, but the fields are not large 
enough to support the extensive mecha- 
nization that will be required. 

The ultimate answer for this area, 
in my opinion, is the development of 
a full-scale dairy industry, with farm- 
ers greatly expanding their dairy herds. 
This in turn brings up a marketing 
problem, and it is hoped that through 
the co-operative efforts of local busi- 
ness men a milk depot and some kind 
of processing plant can be established. 
This will have to be done before farm- 
ers can be expected to expand milk 
production, and may necessitate the 
financial support of a losing proposi- 
tion for a time. 

Our demonstration farm may help 
to stimulate interest in the live stock 
possibilities. Our plan for next year 
calls for increasing the number of 
dairy cows from one to eight, and 
young cattle from one to seven. These 
will be purchased as soon as ‘our 

See BETTER FARM NO. 19—Page 46 


Some of the early steps in the farm’s rehabilitation are shown in the scenes below 


PREPARING VINEYARD ... 4% acres of grapes planned 
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SPRINGTIME “Parade” of 
A\ iuciary services. 

Under this banner, a group of 
officers of the trust department of 
Central National Bank of Cleveland 
recently presented a half-day review of 
modern trust work and its accomplish- 
ments. While the area covered in- 
cluded the traditional trust administra- 
tion subjects, the net result was a 
sales tonic, according to those who 
“*took”’ it. 

Spectators were exclusively all other 
officers of the bank, their department 
managers and division chiefs, 106 all 
told. 

Time required for reviewing the 
Parade was four hours and ten minutes 
on a Saturday afternoon, otherwise 
a half holiday, when warm sunshine 
was beckoning others of the city onto 
the golf courses or into gardens. 

The event was regarded as unique in 
that its purpose was to encourage the 
entire staff of bank workers, through 
officer leadership, to carry the message 
of the benefits of trust service to more 
and more residents of Cleveland. It 
was conceived as a major part of the 
bank’s sustained business extension 
effort which is not limited as to season 
of the year, nor as to dollar volume of 
new relationships sought, that is, as 
to whether they shall represent large 
or small estates. 

The Parade revealed itself in a series 
of six presentations of carefully selected 
subjects, by as many officers enjoying 
the reputation as being skilled in their 
particular assignment of administra- 
tive duties. Each presentation fol- 
lowed a well defined pattern, namely: 
plan, purpose and fulfillment, factual 
illustrations and compensation, plus 
an analysis of the market, or potential 
users. 

The objective, as stated by Loring 
L. Gelbach, president of the bank, was 
to give officers not identified with the 
fiduciary departments a better under- 
standing of the subject, so that as 
opportunities may arise, or may be 
created, those of the commercial bank- 
ing and savings departments, loan 
administration and executive manage- 
ment may become better exponents of 
fiduciary work. Co-operation with 
groups outside of banking, such as 
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A ‘lrust ParApDE 
for Banx PEopLE 


By 
ROBERT J. IZANT 


Vice-president, Central National Bank of Cleveland, 
Cleveland 1, Ohio 


Before bank officers and employees can help to sell 


trust service, they in turn must understand and be 


sold on its functions. 


That was the purpose of the 


half-day Trust Parade ... wherein the various phases 


of modern fiduciary work were dramatically reviewed 


lawyers, life underwriters, accountants, 
tax consultants and others was ex- 
plained. 

While subjects covered were those 
taken from the lexicon of any bank 
with trust powers, the method of pre- 
senting them on this occasion has 
stimulated the interest of many other 
banks and trust companies, judged by 
numerous inquiries received since then. 


Therefore, let’s hurry over these sub- 
jects quickly before blueprinting the 
Parade itself. Here they are: “The 
Bank as -Your Executor,” “‘As Your 
Trustee,” “‘As Your Estate Planner,” 
“As Manager of Your Real Estate 
Identified with other Forms of Prop- 
erty in Your Estate,” “As Manager of 
Your Investments While You Live 
and After You Have Gone,” and 


The Paraders . . . . They explained the mysteries of trust administration 


Seated, left to right: Asst. Trust Officer P. A. Dunn, Vice-president R. H. Metzner, 


Asst. Trust Officer C. G. Rodgers, Vice-president W. C. Cole. 


Standing: Asst. 


Vice-presidents W. A. Hiles and H. A. Minnich, Asst. Trust Officer B. Whidden 
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Standing at speakers’ table, left to right: C. C. Burchard, personnel director; Benedict Crowell, chairman, 
executive committee; A. M. Corcoran, vice-president; John C. McHannan, chairman of the board; 
A. C. Knight, W. C. Cole and R. J. Izant, vice-presidents 


The Trust Parade was a springtime sales tonic to the bank’s officers, department heads and division.chiefs 


finally, “‘As Trustee of Many Duties of 
Corporations.” 
Leading off in 
Gelbach said: 
“‘Here is a vital part of banking — 
the handling of estates, the manage- 
ment, investment and control of prop- 
erty of others, as expressed in the 
clear, simple language of competent 
lawyers. It represents a service of the 


the Parade, Mr. 


‘“—-each of us in banking fits into 
the pattern nicely’ 


LORING L. GELBACH, president, Central 
National Bank of Cleveland 





very highest type. It is of prime 
importance that the rights of indi- 
viduals in this country be maintained, 
that they may work toward the end of 
accumulating property, enjoying it and 
finally distributing it as they wish; 
furthermore, that they may have the 
assistance of lawyers and banks like 
ours to carry out their plans. Thus, 
each of us in banking fits into this 
pattern nicely. 

‘There is genuine satisfaction accru- 
ing to us in having helped to bring 
property of all kinds under modern 
safeguards.” 

In designating the program as a 
“Parade,” the word itself was not 
picked out of thin air. Whereas the 
commercial banking department of 
this bank had staged a “symposium” 
on loans six months previously for the 
benefit of a hundred executives of 
correspondent banks, the idea of a 
“Parade” as a sales conference seemed 
more apt than another symposium. 


SINCE every parade has its major- 

domo, so this one had to have its 
master of ceremonies, a role assigned to 
Assistant Trust Officer Bruce Whidden, 
of the estate planning division. 

The program, which was held in a 
downtown hotel, began with a formal 
luncheon. It was about half served 
when President Gelbach, at the ringing 
of the bell, was called to a telephone 
on the table’s edge. Guests were nat- 
urally intrigued by the executive 
head of the bank keeping in touch with 


business matters in this manner, and 
likewise they were curious about the 
staged, but to them real, conversation 
which they could not help but over- 
hear. The value, and the naturalness, 
of this stage property as established 
by the one telephone call, were to be 
more fully disclosed at a later period 
during the Parade; this in turn will be 
disclosed later in the report. 

The Parade (reporting it in the 
present tense) is now in the hands of 
the m. c., and he sets the stage with 
explanation of the end-results. Ap- 
parently rambling along with the 
recitation of a pertinent story, he 
interrupts himself, to the amazement 
of the audience, by recognizing the 
appearance in the doorway of one of 
the principal paraders, the first speaker 
scheduled. 

Harold A. Minnich, assistant vice- 
president, the late-comer, appearing 
in a door near the platform, takes a 
place at the luncheon table where all 
other paraders are seated, and is 
greeted by the m. c. — 

‘Why, Harold, where have you 
been?”’ he is asked. 

(Minnich): “I was just about to 
leave my desk when a young woman 
dropped in saying her father died 
yesterday in California, and she wanted 
advice on what to do.” 

(Whidden): ‘What did she want to 
know?” 

(Minnich): ‘Well, she had-a copy 
of her father’s will, and she wanted me 

See TRUST PARADE—Page 47 
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come to an end. It was an era 

when credit opportunities came 
to the banker’s door and he had only 
to accept or reject them, rarely to 
seek them. 

We can view the period ahead from 
two viewpoints. We can become dis- 
couraged by the turn of events, by the 
changed conditions in industry and the 
restrictive measures of government; 
we can feel that nothing can be done 
to improve either the conditions of our 
institutions or the country in general. 
Or, we can feel that in spite of all the 
difficulties ahead there will still be 
room for individual ingenuity and 
enterprise with fair profits to the indus- 
trious, and that the way to have 
private enterprise in a country is to 
start it at home. 

The situation today is that our bank, 
like most others, is depending for a 
sizable part of its income from the 
investment returns of our substantially 
increased deposits. It is true that so 
long as the present Government debt 
is outstanding, bank deposits generally 
will stay at levels far higher than they 
were before the war. But it does not 
follow that the distribution of these 
deposits will remain the same or that 
the return from them will remain the 
same. Our conclusion is that the 
banker who wants his bank to have 
good earning power in the period 
ahead will have to go out and get loans. 
That is what we are planning to do. 

Our bank is one of two in Amherst, 
serving a population of approximately 
9,000 people, the other being the 
Amherst Savings Bank. Amherst is a 
college town with the Massachusetts 
State College and Amherst College 
being located here. There is very little 
manufacturing. It is the trading 
center for a substantial agricultural 
population growing mainly tobacco, 
onions, asparagus, cucumbers and po- 
tatoes, and there is some dairying and 
poultry. 

We have a large number of people 
with invested funds in addition to 
their salaries and a substantial num- 
ber of retired people. Amherst has 
no brokers and we do a great deal of 
buying and selling of securities for our 
customers, charging one-fourth of the 


A‘ era in country banking has 
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Changes Ahead for 


Country BANKING 


“BERTRAM 


An era in country banking has come to an end, this 


bank officer believes, and he discusses some of the 


By 
O. MOODY 


Vice-president and Trust Officer, The First National Bank of Amherst 
Amherst, Massachusetts 







changed policies and practices that may be required 


if individual institutions 


are to have satisfactory 


earning power in the very competitive period ahead 


stock exchange commissions. Our 
deposits range around $3,500,000, and 
we have a trust department with 
assets something over $2,500,000. 

Collateral loans secured by stocks 
and bonds, as we used to know them 
fifteen years ago, are not likely to form 
a large part of our loan portfolio. We 
lost many of these because we stayed 
with the 6 per cent rate too long. 
When we made a rate of 3 per cent on 
collateral loans of $3,000 or more and 
4 per cent on loans of from $1,000 to 
$3,000 we stopped losing them and are 
getting a few back. 

Commercial paper may reach sub- 
stantial proportions if we have a post- 
war boom, but money rates will have 
to rise sharply if this class of loan is to 
contribute materially to our earning 
power. 


HERE then can we look in our 


quest forloans? Local loans tosmall 


business, for one kind, but we shall have 
to look at them from a changed view- 
point. Wedo not think that asa group 
we bankers have ever been completely 
realistic in our attitude toward local 
loans to business. How many times 
have we heard a commercial bank 
officer say, ““We do not make capital 
loans. We loan our money for the 
short term needs of business.” Why 
not recognize that there is a need for 
a longer term loan with a rate of re- 
payment that the borrower can stand? 
Obviously, this type of loan is better 
for him and the bank than the short 










term loan that is more likely to be 
renewed than reduced. The large city 
banks have made some of these so- 
called term loans, but the country 
banks need to consider them more seri- 
ously, for they could fill an important 
place in post-war financing of relatively 
small business. 

Our small business loan prospects 
are dormant at the present time, with 
most of our business men carrying large 





Today the bank depends largely on invest: 
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The writer’s bank has about $314 million in deposits, serves an area with about 9,000 population 


deposit balances, principally because 
of their inability to buy goods. How- 
ever, this situation will change as soon 
as civilian production is resumed, and 
we hope to make loans in this field. 
We have already made loans on a two 
year term basis, in one case with pay- 
ments made weekly, and they have 
proved to be very satisfactory. We 
plan to stress this type of note, 
especially in loans which are partially 


for capital purposes, as so many small 
business loans are. 

For the rest of our loans we shall 
have to venture more and more into: 
the retail credit field, embracing the 
financing of automobiles, appliances, 
personal loans, home mortgages, and 
loans to farmers. In this area we shall 
find the keenest competition and at 
the same time the best opportunities. 

It has been thoroughly demonstrated 


ment income from expanded deposits ; it expects this situation to change in the future 





that the installment payment loan fills 
a real need in the lives of many people, 
and they are willing to pay well for 
the privilege of installment payments. 
Many banks already operate personal 
loan departments, but in the small 
communities the field is relatively un- 
touched and there is room for a great 
deal of constructive thinking in de- 
veloping it. 

We are taking every personal loan 
that represents a reasonable banking 
risk, and are planning to expand this 
department in every way possible as 
soon as the end of the war permits. 
Our rate for the general run of these 
personal loans is $6 per hundred for 
amounts less than $100, and $5 per 
hundred on loans over $100. We make 
loans on the signature of husband and 
wife, but require two signatures other- 
wise. We consider a borrower a rea- 
sonable risk if he has a steady job, is 
of good character, and has a reputation 
for paying his bills. Our losses have 
been practically nothing. 

In our opinion the automobile field 
offers the largest potential opportunity 
for safe, self-liquidating loans, al- 
though it will provide the keenest sort 
of competition. However, a local bank 
ought to be able to make and service 
such loans as cheaply as competing 
agencies, and to make them in sufficient 
volume to permit proper supervision. 

But here again, as in loans to small 
business, there would seem to be -the 
need for a change in basic thinking. 
Other lenders have worked through 








20 


the automobile dealers in establishing 
“reserves” of one kind or another, 
partly to encourage the dealer to be 
more careful in his credits, and partly 
to make it profitable for him to steer 
the business to the lending agency. 
In effect, the lenders have been paying 
the automobile dealers a commission 
on every loan. Some banks have fol- 
lowed the same practice, thinking it 
necessary to do so in order to get the 
business. We believe the policy of 
paying commissions on these loans 
should be avoided, because it penalizes 
the ultimate consumer. 


[N my opinion, the banks should go 

after this business direct, and reduce 
the rate to the automobile buyer. Our 
bank began doing this in 1939, offering 
a rate of $4.50 per hundred instead of 
the standard $6 rate. We charged the 
same rate on used car financing if the 
borrower was a reasonable risk; if not, 
we didn’t take the loan. In order to 
meet the insurance rates of other lend- 
ing agencies we obtained a reduction 
in the rates on collision, fire and theft 
insurance through the co-operation of 
the local insurance agents, who were 
anxious to get this business. The bor- 
rowing public received the benefit of 
the lower rates. It was good business 
for everybody and we believe it repre- 
sents constructive banking policy. The 
automobile salesmen finally turned 
business our way because it helped 
them to make sales. We have made a 
great many car loans and I know of 
no other one thing which has created 
more good will among our customers 
than this policy. We have lost just 
$70 on automobile loans in six years. 

Of course, this type of business will 
not come into the bank of its own 
accord. Somebody in the bank must 
be free and willing to go after it, and 
available to service the loans after 
they are made and before they are 
seriously delinquent. Many a bank 
will pass up real opportunities in this 
field because the officers cannot see 
themselves or the staff chasing a $50 
delinquency, when they used to deal 
in thousands. 

When automobile production re- 
sumes, we plan to send signed personal 
letters to every prospective buyer, 
calling attention to the convenience 
and low cost of our loan service. We 
shall also write a separate letter to the 
car owners who have already financed 
their cars through us and have taken 
care of their payments satisfactorily. 

The home mortgage field offers an- 
other opportunity for profitable loans. 
National banks cannot finance un- 
insured 80 or 90 per cent mortgages, 
but they can get loans by recognizing 
that a prime credit risk deserves a 
lower charge. Many home builders 
will have money enough to pay cash 
up to 40, 50 or even 60 per cent of the 


* zation. 
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Mr. Moody (left) conferring with Edmund W. Elwell, cashier 


The article presents some interesting views on interest rates, term loans, 
auto financing, mortgage lending, farm credit, etc. 


cost of their dwellings. In such cases 
the risk is far less than in a 90 per cent 
loan. Why should such a borrower 
have to pay the same rate as the 90 


‘per cent borrower? The answer is 


that he shouldn’t, and it is here that 
the commercial bank can make a good 
loan at a lower rate. Our mortgage 
loans have been made at a 4% per 
cent rate. 

I am not advocating the indiscrimi- 
nate attempt to lure mortgages away 
from other institutions, but I am con- 
tending that a borrower of high credit 
rating is entitled to a better rate than 
a lesser credit risk, and if one bank or 
other lending agency will not recognize 
it, another may do so with entire 
propriety. 

It may be that in the real estate 
mortgage field there should also be a 
change in thinking in regard to amorti- 
Many banks, having in mind 
the sad foreclosure experiences of the 
30’s, are insisting that all mortgage 
loans be amortized. We do not do so 
in our institution. It may be good 
over-all policy, but there are cases 
where people of excellent credit and 
financial resources do not wish to 
reduce their mortgages. Many of 
them have excellent reasons. For 
example, a man with a growing family 
reaching college age may well desire 
to discontinue payments on his home 
while he is putting his children through 
school. The unamortized loan does 
him a distinct service and it entails a 
mihimum of risk to the bank if it has 
already been reduced to a safe amount. 


There will be a large potential 
volume of modernization as well as 
mortgage loans after the war. Almost 
every home in our area will need re- 
pairs, and many householders are 
planning to remodel and make addi- 
tions. To help prospective builders 
and modernizers, and to connect their 
thoughts with our bank, we are sending 
a monthly magazine titled ‘Popular 
Home?”’ to a large list of local residents. 
The magazine is issued in co-operation 
with the U. S. Gypsum Company and 
is full of practical suggestions. This 
form of advertising is receiving excel- 
lent comment, and as soon as the 
building market opens up we shall 
write each of these prospects a personal 
letter. We are also planning the 
installation of a small lending library 


.of house planning and remodeling 


books to be available to our customers. 

There will likewise be a post-war 
opportunity to loan money in the 
financing of agriculture, but once 
again, some banking practices will 
have to be changed. Many banks have 
made farm loans for years and never 
followed them up during the growing 
season. You will find many a banker 
making loans to farmers without ever 
having seen the farm that is working 
for him. 

Of course, there are risks inherent 
in loaning money to farmers. Yet there 
are business men and manufacturers 
who sell farm implements, fertilizers, 
grain, insurance and other essentials 
to farmers year in and year out, and 

See CHANGES AHEAD—Page 4 
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TAKE THE 
MEASURE 


of this great 
western market 





Business opportunities in California command the interest of bankers and 
other executives throughout the country. For here is the richest, most concen- 
trated market in the West. 

It is a market served by this bank with branches in more than 300 cities 
and towns... in practically every neighborhood shopping center. It is this . 
statewide coverage which enables Bank of America to offer an intimate, on- 
the-spot representation of unusual value to executives planning to develop 
their interests in California. Your inquiries will receive prompt attention. 


4 RESOURCES OVER 4% BILLION DOLLARS > 


Bank of America 


NATIONAL {RYSTA82 ASSOCIATION 


MEMBER FEDERAL RESERVE SYSTEM e@ MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Complete Banking Facilities - Commercial - Savings - Trust - Safe Deposit 
Main Offices in the two reserve cities of California... San Francisco - Los Angeles 


Blue and Gold BANK of AMERICA TRAVELERS CHEQUES are available 
through authorized banks and agencies everywhere. Carry them when you travel. 








In writing to advertisers please mention The Burroughs Clearing House 
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NATIONAL BANK 


OF DETROIT 


Complete Wartime Banking and Trust Service 


Statement of Condition March 20, 1945 








RESOURCES 


Cash on Hand and Due from Other Banks , ° 
United States Government Securities, direct or fully snementeed , 
Other Securities .  .. 

Stock in Federal Reserve Bank . 

Loans: “ag; 
Loans and Discounts eae . rate ; . .$ 134,992,445.37 
Real Estate Mortgages . . . . « «© «© = «  12,079{717.17 
Overdrafts , , , - 5 . ‘ 36,109.87 





Branch Buildings and Leasehold ‘Naiieenntin 

Accrued Income Receivable—Net 

Prepaid Expense . 

Customers’ Liability Account of Accaptenese ond Letters of Credit . 


LIABILITIES 
Deposits: ; 
Commercial, Bank and Savings. P sate $1,012,078,331.66 
United States Government . ‘ ae ‘ . 164,092,747.75 
Treasurer—State of Michigan ‘ ‘ ‘ . - 10,440,199.60 
Other Public Deposits . . . « «»« « « « ° 29,448,158.68 





Capital Account: 


Preferred Stock P i ‘ ‘ ‘ ‘ : -- tp 8,500,000.00 
Common Stock s &© &¢ wl « Se he - 2oe eee 


Surplus. , ‘ ‘ ‘ a ‘a P . 19,000,000.00 
Undivided Profits 5 ‘ m . , - i 5 ‘ 5,397,573.19 





Reserves ‘ 
Our Liability Account of Aecequenees il Lote of Credit : 








United States Government Securities carried at $240,944,046.84 in the foregoing statement 
are pledged to secure public and trust deposits and for other purposes required by law. 


$ 280,344,672.95 
780,910,841.85 
50,714,403.92 
1,125,000.00 


147,108,272.41 
1,011,518.63 
3,444,441.67 
340,564.43 
1,954,787.11 


$1,266,954,502.97 











$1,216,059,437.69 


42,897,573.19 
6,042,704.98 
1,954, 787.11 
$1,266,954,502.97 























DIRECTORS 
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This bank acts as Trustee, Executor and Corporate Agent 


+ > 
+ + 





Member Federal Deposit Insurance Corporation 
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sy ARTHUR C. WIMER, Wtingon Component 





JOHN W. SNYDER 


New Federal Loan Administrator 


Banker is Appointed 


A St. Louis banker with experience 
in matters of government finance has 
been named by President Harry S. 
Truman to be the new Federal Loan 
Administrator. He is 49-year-old John 
W. Snyder, vice-president of the First 
National Bank in St. Louis, who has 
been a personal friend of the President 
since their World War I days together 
in the field artillery. 

Mr. Snyder’s governmental back- 
ground includes experience: in the 
Liquidation Division of the Comp- 
troller of the Currency from 1930 to 
1937. Later he became executive vice- 
president of the Defense Plants Cor- 
poration, and manager of the St. Louis 
branch of the Reconstruction Finance 
Corporation. He joined the First 
National Bank in 1943. His banking 
experience also includes nine years with 
banks in Arkansas and Missouri. 

The Federal Loan Administrator 
post has been vacant since Fred M. 
Vinson resigned to become Director of 
War Mobilization. 


7 ¢ ¢ 


G. I. Loan Changes ° 


Substantial Congressional modifica- 
tion of the G. I. Bill of Rights to 
liberalize the loan provisions of that 
measure appears assured as the result 
of agreement by the Veterans Ad- 
ministration with many leading legis- 
lators that changes are necessary. 

Several amendments to the bill have 
already been introduced into the 
Senate and House, and the Veterans 
Administration is also drafting a 





series of amendments for consideration. 

Senator Edwin C. Johnson, Demo- 
crat of Colorado and chairman of the 
Finance subcommittee on veterans 
legislation, plans to hold hearings as 
soon as the Veterans Administration 
has submitted its recommendations. 
Thereafter the subcommittee will take 
testimony on all proposed amendments 
and will report out one bill embodying 
all modifications. The Senator feels 
this procedure will expedite legislation 
and result in an integrated program. 

Congressional approval of an amend- 
ment backed by the American Bankers 
Association to broaden national bank 
participation in the G. I. loan program 
is regarded as likely. Introduced by 
Senator Johnson, this measure would 
amend the Federal Reserve Act so as 
to permit national banks to make 
20-year loans according to G. I. Bill 
specifications and to exceed the 60 per 
cent limitation on appraised values. 
Little opposition to this liberalization 
is anticipated. 

Another modification with impor- 
tant Congressional backing would 
eliminate from the G. I. Bill the stipu- 
lation that the Veterans Administra- 
tion may not participate in loans on 
real estate if the purchase price ex- 
ceeds “‘the reasonable, normal value.” 
A bill which the Finance subcommittee 
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United States Government Securities, Direct or Guaranteed... 
State and Municipal Securities. .............+. 
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Stock in Federal Reserve Bank..............++% 
Other Securities. ......ccsccscscceserevsseseses 
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Bank Premises and Furniture and Fixtures..... 
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Prepaid Expenses........secceeseceseceseseseee 
Other Assets... ccccscccccccccccccccccccccccese 
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Other Liabilities. .........cccseececseeceveseees 
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United States Government Securities carried at $27,952,000.00 in the foregoing statement 
to secure public and trust deposits and for other purposes required by law. 


MEMBER FEDERAL RESERVE SYSTEM AND FEDERAL DEPOSIT INSURANCE CORPORATION 


$32,753,458.37 
61,524,998.39 








$56,667,473.43 
2456,223.29 
484,990.30 
11,369,589.65 
10,328,134.77 
685,403.20 








$95,991,814.64 





$ 3,677,863.48 
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will consider would apply this “rea- 
sonable, normal value” standard solely 
to the loan. Veterans would be per- 
mitted to purchase property at prices 
above the appraised valuation and pay 
the extra premium from sources other 
than the Federally-guaranteed loan. 

Strong support has also developed 
for proposals which would broaden 
and liberalize non-real estate loan 
guarantees and would extend the time 
from two to seven years in which 
veterans could avail themselves of the 
G. I. Bill privileges. It appears likely 
that G. I. farm loans will be broadened 
to include supplies, seeds, feeds, and 


THE BURROUGHS CLEARING HOUSE—May, 1945 


the like, and also that business loans 
will be broadened to cover merchan- 
dise and construction and _ repair. 
Another proposal receiving favorable 
attention would permit veterans pur- 
chasing an interest in a business by 
partnership, share or capital stock to 
offer those papers as security for a 
guaranteed loan. 

It is further anticipated that Con- 
gress will take steps to minimize the 
processing costs and vast amount of 
red tape now confronting the loan- 
seeking veteran. Nine months after 
the G. I. Bill became law, the Veterans 
Administration has approved only 








UNITED STATES 





Municipal and Other Bonds 
Loans arid Discounts 


Other Real Estate 
Interest Earned 
Other Resources 


Dividends Declared 
Deposits 
Cther Liabilities 











NATIONAL BANK 


of Portland, Oregon 


CONDENSED STATEMENT OF CONDITION 


Submitted to the Comptroller of the Currency as of March 20, 1945 


RESOURCES 
Cash on Hand and Due from Banks.................... $102,470,871.74 
United States Government Bonds........................ 342,661,083.54 


Seer ee 
Stock in Federal Reserve Bank 


Bank Premises (including Branches) 


Se See Sey USS 1.00 


LIABILITIES 
I ee $6,000,000.00 
CRESTS Ae eae meeer ee ae 8,000,000.00 
Undivided Profits .......000.00000.0... 2,840,093.23 


I ce 


5,531,413.64 


420,000.00 
Lovcinionigpasiie 3,193,794.79 
1,044,638.47 
1,069,980.39 





$493,102,161.18 


- 1,170,385.91 $ 18,010,479.14 





Reserves for Interest, Taxes, etc 


siding 472,640,093.42 


This Statement includes 27 Branches in Oregon 
Member Federal Deposit Insurance Corporation 





1,631,222.47 
270,000.00 


550,366.15 





$493,102,161.18 














In writing to advertisers please mention The Burroughs Clearing House 








1,608 loans. So involved is the proce- 
dure that the Administration estimates 
the processing costs at $55 per loan. 

Another vexing problem which will 
require clarification through regula- 
tion or legislative action is presented 
by language in the G. I. Bill which 
specifically makes a veteran eligible 
for tenant purchase loans to the same 
extent as if he were a farm tenant. 
Tenant purchase loans run forty years 
at 3 per cent interest. This contrasts 
with the standard loan of twenty 
years at 4 per cent authorized by the 
G. I. Bill. Because the tenant loans 
are more attractive to the borrower, 
it is anticipated that most veterans 
desiring to acquire farms will strive to 
qualify for the easier,terms of the 
tenant credit, thus creating an in- 
equitable situation with respect to 
other servicemen who must accept the 
20-year 4 per cent money. 


e e . 


Curtain Rising on Drive 


With the formal opening of the 
Seventh War Loan Drive set for May 
14, President W. Randolph Burgess 
of the American Bankers Association 
has notified the Treasury that the na- 
tion’s 15,000 banks are ready with a 
co-ordinated program of assistance, 
and Treasury officials are confident 
the goal of $14 billion, including $4 
billion in E Bonds, will be oversub- 
scribed. 

Secretary Morgenthau has _ an- 
nounced the maturities of marketable 
securities to be sold in the drive and 
has released the official circulars con- 
taining the detailed terms and condi- 
tions of such sales. The Secretary in- 
vited attention to the fact that sub- 
scriptions for these issues from indi- 
viduals, including partnerships (other 
than securities dealers and brokers) and 
personal trust accounts, will be re- 
ceived from May 14 through June 30, 
and that subscriptions will be received 
from other non-bank investors from 
June 18 through June 30 for the 24% 
and 2% per cent bonds and the % per 
cent certificates of indebtedness. Sub- 
scriptions from the latter group will 
be received at par and accrued interest 
to June 18 or such date as payment is 
received in available funds at a Federal 
Reserve Bank or branch or at the 
Treasury. 

The 2% per cent, the 24% per cent, 
and the 1% per cent bonds will be 
issued in coupon and registered form 
at the option of the buyers, in denomi- 
nations of $500 to $1,000,000. The 
2% bond will mature June 15, 1972, 
and may be redeemed at the option of 
the Treasury on and after June 15, 
1967. The 2% bond will mature June 
15; 1962, and may be redeemed at the 
option of the Treasury on and after 
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‘My Banks Really on Its Toes!” 


: “I’m proud of the way my bank does 
business. Take for instance that plan 
they’ve got with the State Farm peo- 
ple for financing and insuring my 
postwar automobile. That means I 
can go to my bank, borrow money at 
a low interest rate, dicker with cash 
for my new car, and get State Farm’s 
swell protection in the bargain. Yes, 


my bank’s really on its toes.” 

With the public eager to buy cars 
when they are again available—and 
eager to borrow from YOU, Mr. 
Banker—why not start laying plans 
now to get your share of this profit- 
able postwar business. Hundreds of 
local banks are already cooperating 
with State Farm. 
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‘ Canadian Office: 
te Toronto, Canada 


























———CLIP NOW!... MAIL TODAY!——— 


State Farm Insurance Companies 
Bloomington, Illinois 
Gentlemen: 

Will you please send us, without obligation, your 
FREE booklet, "New Profit Opportunities for Banks,” 
explaining the State Farm Bank Plan, and including 

results of your recent survey of your policy- 
holders’ postwar buying plans. BC-55 


To help you, State Farm has launched a nation-wide advertis- 
ing campaign to tell America’s car buyers, “See your local 
banker before you finance your next car.” Already available 
for your use is a new plan book, “New Profit Opportunities 
For Banks,” packed with thought-provoking information. It’s 
yours without obligation. Just clip out and mail the coupon 
to State Farm Mutual, world’s largest auto insurance company. 
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Do your borrowers face RED INK if history repeats? 
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Failures Multiplied after World War I. In just two 
years ... from the 1919 level . . . current liabilities involved in com- 
mercial and industrial failures jumped 454%. 


Will History Repeat? No one knows. That’s why 
thousands of banks recommend Credit Insurance to their borrowers 
and many banks insist on this added protection in granting loans. 


American Credit Insurance places a definite cash value on accounts 
receivable for goods shipped . . . guarantees that they will be paid... 
and this protection now can be extended without charge to 
include the bank as a named assured. Write now for more 
information to: American Credit Indemnity Company of New York, 
Dept. 49, First National Bank Building, Baltimore 2, Md. 


Files PRESIDENT 
AMERICAN American 


CREDIT INDEMNITY 


COMPANY Credit Insurance 


oF New YORK 


Ca et — Guarantees Payment 


of Accounts Receivable 
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June 15, 1959. The 1% bond will 
mature December 15, 1950. 

The % per cent certificate of indebt- 
edness will mature June 1, 1946, and 
will be issued in coupon form only, in 
denominations of $1,000 to $1,000,000. 
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Bretton Woods Outlook 


Despite the fact that President 
Harry Truman has declared unequivo- 
cal support for the Bretton Woods 
agreements as -written, Congress is 
expected to amend the enabling bill 
before transmitting it to the White 
House for Presidential signature. Al- 
though leading Congressmen have 
pledged the new President their full 
co-operation, Mr. Truman’s declara- 
tion that he is for the Bretton Woods 
plan all the way will not deter legisla- 
tors who are opposed to some aspects 
of the plan and who have already 
advocated modifying amendments. 

That the House Bank Committee is 
thinking of modifying amendments was 
clearly demonstrated by the reception 
of testimony by President W. Ran- 
dolph Burgess and other spokesmen of 
the American Bankers Association. 








Above: W. Randolph Burgess 
Below: Leonard P. Ayres and W.L. Hemingway 


Testify on Bretton Woods proposals 
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As our 


On May 17th, this bank 
= becomes one hundred 
SSS years old. 


With our country locked in a great con- 
flict, the management considers it fitting 
to pause only for a fleeting look backward. 


Our history, perhaps, is little different 
from the hundreds of other pioneer 
banks which prospered by rendering 
vitally needed financial services’ to their 
community. 


In 1845 our first three employees gazed 


from their windows upon a Cleveland that 
housed only 1500 families. It was a 
village of dirt roads and stage coaches, 
log cabins and crude frame buildings 
—a village without a municipal water 
supply or fire department. 


Life was primitive and hard. But courage, 
ambition and confidence were everywhere. 


It is written in our records that many a 


hardy, bearded pioneer with an idea 
found a sympathetic hearing at the bare 
little bank on Superior Street, and went 
forth with funds to finance his enterprise. 


With the westward surge of empire came 
railroads, and oil and ore. And ever more 
people. Infant industries began to thrive. 


Through the years, as our bank “grew up” 
with Cleveland, it was able to assist many 


‘men and firms who contributed signally 


to the development of our community, our 
state and our nation. Its service continued 
through the years without interruption. 


Looking back, it is evident that successive 
managements followed flexible policies in 
keeping with the vision of leaders and 
advancing needs of the times. 


This too, is the aim of today’s directo- 
rate, management and employees, as our 
bank begins its second century of service. 


THE 
NATIONAL CITY BANK 





OF CLEVELAND —— 


Koi 
Euclid at East Sixth 1845 %* and in Terminal Tower 
Yecasans? 


Member Federal Deposit Insurance Corporation 


In writing to advertisers please mention The Burroughs Clearing House 






SoH RI 
ee 


st 


reer 
einen 
eee 


senses 
Bases 


Sosa 


poss 


= 


tte 


ae 





se 
Dera 

















Da tre eterna ee 





28 . 


There was no disposition to question 
the motives of the witnesses or to em- 
barrass them. Rather the committee 
appeared impressed by their testimony 
and the proposal that the functions of 
the Fund be incorporated in the Bank. 
To clarify the A. B. A. position, the 
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committee asked Mr. Burgess to sub- 
mit a counter proposal to the enabling 
bill as drafted by the Treasury. 
At least two amendments are being 
considered seriously by the committee. 
One would require Senate confirma- 
tion of alternates and assistant man- 
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IN YOUR POST WAR PLANNING 


include modern Field Warehouse Inventory Loans se- 
cured by bonded warehouse receipts on inventory stored 
on borrowers premises.—By our 
Banking Establishment can often loan your customer more 
money, over and above his.present line of Bank Credit. 

Our Record Stands: Never so much as One Dollar of loss on 

a Field Warehousing operation to Lending Agent, Bonding Company 
“WRITE FOR INFORMATION” 


Soold Warehousing Division 
ST. LOUIS TERMINAL WAREHOUSE COMPANY 
SERVING INDUSTRY FOR TWENTY YEARS 
General Offices — ST. LOUIS, MISSOURI 
\\ CINCINNATI © KANSAS CITY © MEMPHIS e CHICAGO y), 


“sound method” your 














agers of the Fund. 

The second amendment would 
create a council to establish policy for 
the Fund and Bank. The Federal 
Reserve Board has strongly recom- 
mended such an advisory board com- 
posed of heads of the appropriate 
government agencies to be designated 
by the President. This closely paral- 
lels a proposal by the A. B. A. that 
Congress authorize “‘a United States 
directing committee” comprised of 
representatives of the appropriate de- 
partments and the Federal Reserve 
System “to instruct the American 
governor or director 6f the Bank in 
important decisions of broad policy 
affecting the welfare of the country.” 

Probable committee action on more 
important recommended changes in 
the enabling bill, such as the A. B. A. 
proposal that the Monetary Fund be 
dropped and its functions assigned to 
the International Bank, remains ob- 
scure. But regardless of committee 
action, a House floor contest on the 
A. B. A. plan is inevitable. If the 
committee incorporates the plan into 
the bill, then Administration leaders 
will strive to have the House strike it 
out. On the other hand, if the com- 
mittee approves both the Bank and 
the Fund, there are enough Fund 
opponents to carry their fight against 
it into House debate. 
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(1) One half inch thick solid steel doors 

(2) Solid extruded bronze interlocking hinges 

(3) Case, shelves and partitions welded together 
(4) Exposed edges of shelves rounded and polished 
(5) Case painted inside and outside 


NO additional cost. 
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PAUL S. DICK 











Lives and Granting Annuities, Phila- 
delphia. He succeeds Walter Kasten, 
president, First Wisconsin National 
Bank, Milwaukee. 
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It will be a long time before his host 
of banking friends recover from the 














E. C. SAMMONS 


New chairman, president at United States National Bank of Portland 


Shifts in top-flight officials at the 
United States National Bank of Port- 
land (Oregon), the nation’s thirty- 
second bank in point of size, high- 
lighted the personnel news last month. 
Widely-known Paul S. Dick, presi- 
dent since 1931, was elevated to the 
position of chairman of the board. A 
prominent Portland manufacturer and 
member of the bank’s board of direc- 
tors, E. C. Sammons, became the 
new president. Vice-president A. L. 
Mills, Jr. was elected first vice- 
president to succeed A. M. Wright. 

Mr. Dick began his banking career 
in 1895 as a messenger for the Ains- 
worth National Bank of Portland, 
which was later merged with the 
United States National. Rapid growth 
of the bank in recent years under his 
leadership has brought the institution 
near the half-billion mark in deposits. 

Mr. Sammons was in banking from 
1911 until 1928, except for service as a 
lieutenant colonel in World War I. 
He first joined the old Lumbermens 
National Bank of Portland, and was 
assistant cashier at the time the bank 
was merged with the United States 
National. In 1928 he became vice- 
president of the Iron Fireman Manu- 
facturing Company of Portland. He 
is president of Oregon War Industries, 
Inc., and extremely active in civic and 
State affairs. 
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In a poll by mail, one of America’s 
best-known bankers, Robert M. 
Hanes, has been elected president 
of the Association of Reserve City 
Bankers. The one-time A. B. A. head, 
president of the Wachovia Bank & 
Trust Company, Winston-Salem, suc- 
ceeds Robert V. Fleming, president 


of The Riggs National Bank, Washing- 
ton, D. C., as leader of the Reserve 
City Bankers group. 

Newly elected vice-president of the 
association is William F. Kriebel, 
vice-president and treasurer, The Penn- 
sylvania Company for Insurances on 
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Tri-State Industrial Area 
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For Prompt Collections 
in Canada : 


Manufacturers National Bank of Detroit has both 
the connections and the facilities for prompt collec- 
tions in Canada. And, of course, our geographical 
location promotes speed. 


You, too, are invited to route your Canadian collec- 


tion items through Manufacturers National. 


* Buy More War Bonds * 


MANUFACTURERS NATIONAL BANK 
OF DETROIT 


DETROIT 
DEARBORN - HIGHLAND PARK 


\Y Member Federal Deposit Insurance Corporation 
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Two months after a soldier was killed 
in Normandy on D-Day his widow came 
to the U.S. Secret Service and timidly 
asked why she had not received a check 
from the Government. She had a dis- 
possess notice from her landlord in her 
pocket. 

* * * 


Investigation showed that a check for the 
six months’ pay to which she was entitled 
had been promptly sent her. But she had 
never seen it. It had been stolen from the 
mailbox in her home. The thief had forged 
her name to the check and cashed it at a 
department store. 





The files of the Secret Service in the 
Treasury Department bulge with such 
case histories. Government checks are 
stolen in many ways, but most of them 
are lifted from flimsily locked mailboxes. 
Often they represent food and shelter for 
the payees. A pretty dirty and tragic 
business! 

* * * 


And it’s likely to get worse. The Govern- 
ment sends out checks at the rate of 300,- 
000,000 a year today. They go by mail to 
dependents of servicemen, to Social Secu- 
rity beneficiaries, to farmers and others. 
That’s a golden opportunity for the check 
forgers. 

* * * 


But a check is just a piece of paper. 
It’s no good to a crook unless he gets 
somebody to give him cash for it. If 
storekeepers and others who cash checks 
for strangers would take even the sim- 
plest precautions, this cruel racket would 
evaporate. 





The Secret Service has done a magnifi- 
cent job of prevention through its ‘‘Know 
Your Endorser’’ campaign. So-has the 
ABA through its ‘Protective Bulletin” 
and other channels. But with the con- 
stantly growing flood of Government 
checks, they can reach only a few of the 
prospective victims. 

* * * 


Banks, too, forced to return bad checks 
to good customers, have also taken a 
vigorous hand in this educational cam- 
paign, considering it part of good public 
relations to do so. 

* * * 

Many of them have found that Ham- 
mermill’s little folder, ‘‘7 Cautions on 
Cashing Checks,”’ distributed in coopera- 
ion with the Secret Service, is very helpful. 


* * + 


More than a million of these folders have 
been distributed by over 4000 banks to 
their customers who cash checks. If you'd 
like a supply, let us know. There's no obili- 
gation. No salesman will call. (Please 
mention this magazine.) Hammermill Paper 
Company, 1524 East Lake Road, Erie, Pa. 
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shock of the death of Leon Fraser, 
president, The First National Bank 
of the City of New York, and former 
head of the. World Bank for Inter- 
national Settlements. 

As Mr. Fraser’s successor, Alexan- 
der Nagle, hitherto vice-president, 
has been elected president, director 
and chief executive officer of The First 
National Bank. Samuel A. Welldon, 
formerly senior vice-president, has 
been named chairman of the board. 

Mr. Nagle, 54, has been with the 
bank for 38 years, and has been a vice- 
president since 1928. 


Latest prominent. addition to the 
growing official staff of Bankers Trust 
Company, New York, is J. Paschal 
Dreibelbis, general attorney of the 
Federal Reserve Board since 1941, 
who has been elected a vice-president 
of the bank. 

Mr. Dreibelbis’ background has 
given him an excellent knowledge of 
the nation’s banks. 
He was assistant 
general counsel to 
the Reserve Board 
from 1936 to 1941, 
and prior to this 
was special counsel 
to the RFC in the 
Insolvent Bank 
Division. He was 
also special counsel 
in the office of the 
Comptroller of the 
Currency during the bank holiday, 
and later was in charge of reorganiza- 
tion of national banks. 
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J. PASCHAL 
DREIBELBIS 


Important changes have been made 
in the executive set-up of First- 
Security Corporation, chain banking 
organization with 30 banking offices 
in the Inter-Mountain area of Utah, 
Idaho and Wyoming. 

George S. Eccles, brother of Mar- 
riner S. Eccles and his successor as 
president of the First Security Bank 
of Utah National Association, in 
1934, has been elected president of 
the First Security Corporation. E.G. 
Bennett, who has headed the corpora- 
tion since 1934, has been named chair- 
man of the executive committee. 
Willard S. Eccles, vice-president of 
the First Security Bank of Utah, is 
now serving as secretary-treasurer of 
the corporation. 

Mr. Bennett also shifts from presi- 
dent to chairman of the board of the 
First Security Bank of Idaho National 
Association. His successor as presi- 
dent is J. L. Driscoll, for ten years 
executive vice-president of the Idaho 
group, who will continue to supervise 
the system’s banks in western Idaho 
with headquarters in Boise. R. J. 
Comstock, Jr. has been advanced 


from vice-president to executive vice- 
president and will continue in charge 
of the eight banks comprising the 
eastern Idaho division. 

Sd 


S. C. Beise has been named an 
executive vice-president of Bank of 
America at Los Angeles headquarters. 
He is in charge of administration of 
the bank’s lending activities for South- 





S. C. BEISE 


ern California, and is also vice-chair- 
man of the Managing Committee and 
of the General Finance Committee. 
Mr. Beise began his banking career 
in Minneapolis after serving with the 
AEF in World WarI. Later he became 
a national bank examiner, serving in 
the Ninth and Twelfth Federal Reserve 
Districts until he joined Bank of 
America at San Francisco. He moved 
to the Los Angeles headquarters in 1939. 


7 


Along with a change in ownership 
and control of the Security Trust & 
Savings Bank, San Diego, California, 
have come executive personnel changes. 
A. J. Sutherland, formerly vice- 
president, has been newly elected 
president following the retirement of 
Charles H. Martin due to ill health 
after a banking career of 44 years. 

When Mr. Martin assumed the 
presidency of Security Trust in 1927 
it was a $2,800,000 
institution; today 
deposits have 
reached $36,000,- 
000. Mr. Suther- 
land came to the 
bank in 1928, after 
having been vice- 
president of the 
First National 
Bank, Bakersfield, 
California. He is a 
veteran of the first World War. He 
has announced the promotion of E. S. 
Jernegan from cashier to vice-presi- 
dent, and Howard Ritter from 
assistant cashier and auditor to cashier. 

A large group of San Diego indus- 














A. J. SUTHERLAND 
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@ Street scene in war-torn Chungking. At right 
—Check issued by the Central Bank of China. 


Another leading bank using Hammermill Safety 


There is a dramatic story behind the _ isprinted was manufactured by Hammermill 
cashier's check pictured above. It was _ in Erie. It returned to the city of its origin, 
4 issued in Chungking by the Central Bank ‘with speed unknown in pre-war times, to 
of China and delivered to the First complete its mission. This is another re- 
National Bank in Erie, Pennsylvania. The =minder that you will find Hammermill 
paper— Hammermill Safety—on which it Safety almost anywhere in the world. 
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® Chinese characters meaning 
“Another leading bank.“ 
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trialists and business men has been 
added to the bank’s board of directors. 


¢ 


Frederick E. Hasler is again presi- 
dent as well as chairman of the board 
of The Continental Bank & Trust Com- 
pany of New York, having resumed 
the former office following the resigna- 
tion of James A. Jackson from the 
presidency last month. Mr. Hasler 
held both posts from the time of the 
death of President Frederick H. Horn- 
by in 1942, until March 1 of last year 
when Mr. Jackson, a former partner 
of Lazard Freres, became president. 
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In recent years Continental Bank 
has been expanding its operations in 
the commercial banking and corre- 
spondent banking fields, after having 
previously been closely identified with 
Stock Exchange firms and securities 
dealers. 

+ 


Charles J. Ritt, formerly vice- 
president of the Citizens National 
Trust & Savings Bank, Los Angeles, 
has assumed his new duties as vice- 
president of the Midway National 
Bank, St. Paul, Minnesota, in charge 
of new business development and pub- 
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Select these 


PRIME SHORT TERM ISSUES 


CONSOLIDATED DEBENTURES of the Federal intermediate 
credit banks offer excellent media for employment of large 
cash balances. Issued monthly in maturities from 6 to 12 
months and denominations from $5,000 to $100,000, they 
are available regularly through recognized dealers and 
dealer banks. 4 Eligible as security for most fiduciary, 
trust and public funds, these debentures are authorized 
under the Federal Farm Loan Act, as amended. They are 
legal investment for savings banks and insurance companies 
in various states, besides enjoying exemption from 


all state, municipal and local taxes. 


THE FEDERAL INTERMEDIATE CREDIT BANKS 


Other features of these desirable obligations 
will be explained gladly upon request to 


CHARLES R. DUNN, Fiscal Agent 


NEW YORK 5, N. Y. 






































lic relations. He is a brother of A. L. 
Ritt, president of the bank. 
+ 


Major Norton Thayer, after an 
absence of twenty months in the 
Army’s financial branch of civil affairs, 
has returned as vice-president of the 
First National Bank of Kansas City. 
While stationed in England most of 
the time, Major Thayer’s work also 
took him into liberated countries 
where he helped local officials set up 
various branches of government. 

+ 


This month Frederick Lockwood 
Lipman, chairman of the board, 
Wells Fargo 
Bank & Union 
Trust Co., San 
Francisco, is 
observing his 
sixty-second 
anniversary with 
the oldest bank- 
ing institution in 
the West. Over 
this fast-moving 
span of years 
Mr. Lipman has 
seen buying and 
selling transactions in his native city 
change from clinking gold pieces and 
piles of silver dollars tendered in 
settlement on “steamer day” to the 
use of paper money and an increasing 
stream of checks culminating in the 
huge San Francisco clearing house 
totals of today. 

Mr. Lipman joined the Wells Fargo 
& Co. Bank as an assistant note teller 
in May, 1883. He became assistant 
cashier in 1893, advanced to cashier 
ten years later, to vice-president in 
1906, president in 1920 and chairman 
of the board in 1935. 


¢ 





F. L. LIPMAN 


Dwight E. Dean, president of the 
National Iron Bank, Falls Village, 
Connecticut, on April 4 rounded out 
80 years of continuous service with the 
bank. He will be 97 years old next 
month, and started with the bank as 
an office boy in 1865, a few days before 
Abraham Lincoln’s assassination. He 


became president in 1941, and still 
arrives on the job every business day 
at 8:30 A.M., rain or shine. 





Has missed few days in 80 years 




















THE BURROUGHS CLEARING HOUSE—May, 1945 35 







THIS PAGE 






. ADVERTISEMENT IS THE 
Tre  cagp Ven 
any pent Cpe i / FIRST OF A SERIES 
“all glag, tres! © SeUtg Maing HOUSE APPEARING IN: 


de “OF ge Your p, his 195,02 Your Pt. 
Dun’s REvIEw 
JOURNAL OF ACCOUNTANCY 
Tue Foop PAcKER 
Paciric FisHERMAN 
Cotton AND Cotton SEED Oi Press 
WINES AND VINES SPIRITS 
Feep-STuFFs Iron AGE 
AMERICAN LUMBERMAN ‘TIMBERMAN 
iss ; "Me foal PEANUT JouRNAL AND Nut Wortp 
| gd AMERICAN Paint JouRNAL 
Oi, anp Gas JouRNAL Seep Wor.LpD 
WHOLESALE Grocery News 
Foop Fie_tp REPORTER 


THE “HIDDEN CREDIT” which Lawrence calls to the 
attention of your customers is hidden collateral for 
your bank. Ask any Lawrence office about this good, 


safe source of extra commodity loan business. 


Peasy LAWRENCE WAREHOUSE COMPANY 


FIELD WAREHOUSING FOR BANK LOANS AGAINST INVENTORY 











Pid STE ST at Be te ape ter rom ne. w+ 


36 





HOW LONG IS YOUR 
PROSPECT LIST FOR 
POST-WAR LOANS? 


Estimates say 15,000,000 people will buy new and 
used automobiles in the first two or three peace 
years. That's a lot of prospects for automobile 
loans. Many prospective buyers have been in the 
habit of letting the dealer arrange their financing. 
They can’t be counted among your prospects for 
loans until they’ve been told about the advantages 
of a “Character” loan at their local bank. 


American Insurance Group agents can help 
lengthen your list of prospects for this direct method 
of financing. They're already talking up the con- 
venience of local bank loans to their policyholders. 


These are people who will buy post-war cars. 





Newark 1, N 


The American Insurance Company + Bankers Indemnity Insurance Company « The Columbia Fire Insurance Company « Dixie Fire Insurance Company « The Jersey Fire Underwriters 





THE BURROUGHS CLEARING HOUSE—May, 1945 











Insurance men and bankers make a great team 
when it comes to creating a preference for local bank 
loans. A Chicago bank that financed $21,000,000 
worth of automobile sales in the five years before 
the war says that insurance men produced an 
$8,000,000 share of the business and were at 
least partly responsible for $5,000,000 more. 


We'd like to send you a copy of a booklet written 
by the Executive Vice President of that bank. It’s 
entitled “The Banker and the Insurance Man in 
the Auto Trade.” Let us also send you our new 
booklet, “Character Loans.” The American Insur- 
ance Group, 15 Washington St., Newark 1, N. J. 


ew Jersey 
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CANADIAN BANKING 








By JAMES MONTAGNES 


Small Gain in Shareholders 


Canadian bank stock was split 
10 for 1 when the Canadian Bank Act 
was revised last autumn. Canadian 
bank stock now has a par value of $10 
instead of the former $100. This 
change was made to obtain a larger 
number of bank shareholders, to give 
an opportunity to smaller investors to 


obtain some shares of the bank stock - 


and diversify holdings among a larger 
portion of the Canadian population. 
Bank stock till last autumn carried 
with it a double liability clause, which 
was changed to a 25 per cent additional 
liability over face value, to take care 
of the bank notes still outstanding. 

A survey of Canadian banks has 
shown that the change in stock par 
value has not as yet made any great 
difference in the number of stock- 
holders. A conservative estimate shows 
that about 1,300 new shareholders 
may have been added for all Canada’s 
ten chartered banks. There were 
about 52,000 shareholders of the 
approximately 1,450,000 shares of the 
$100 bank stocks, at the time the 
Canadian Bank Act revision took 
place. The estimate of 1,300 addi- 
tional shareholders shows but a slight 
gain in the- six months that the new 
$10 shares have been officially avail- 
able. 

Canadian bank officials, asked why 
there was no greater increase in new 
shareholders, pointed out that Cana- 
dian bank stock is closely held and 
does not often find itself on the stock 
market. Much of the Canadian bank 
stock is held by estates and trusts and 
these do not move fast. In this con- 
nection it is of interest to note that a 
survey made prior to the change in 
par value showed that 75 per cent of all 
Canadian bank stock was held by per- 
sons owning more than 25 shares, and 
nearly 45 per cent by shareholders 
having more than 100 shares. 

It is not expected that the distribu- 
tion of Canadian bank stock among a 
larger number of Canadian individuals 
will be speeded up. 


° o ¢ 


Suggestion Awards 


A number of the Canadian banks 
have borrowed from the wartime indus- 
trial development of suggestion awards 
for labor and time saving ideas. While 
only a few of the banks are experi- 
menting with awards for ideas, some 


headway is being made. Bank head 
offices are letting the branches know 
that suggestions are welcome and 
should be sent to head offices, where 
the suggestions will be discussed and 
adapted for use in the largest number 
of branches possible. Ideas which 


have met approval, it is understood, 
include changes in forms and some 
routine daily operations which differ 
with each bank. 

Unlike industries, banks find it 
difficult —some bankers say even im- 
possible —to assess the actual saving 











SEATTLE 


The Bridge between the United State 
and the | 
Pacific Ocean Trade Area 


N the after-war world the Pacific Ocean will hold an im- 
portance similar to that of the Atlantic during the pre- 
ceeding generation. As the port nearest to our own Alaska, 
to Russia’s Pacific frontier, and to an awakening China, 


Seattle faces an era of commercial expansion. 


“The largest of many excellent banks in the Northwest” 


provides special facilities for those interested in any part of 


the Pacific Rim. 


35 banking offices conveniently located in the State of Washington 


TIONAL BANK 


Main Office — Seattle 





Spokane and Eastern Division — Spokane 
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WHERE TIME IS MONEY, Air Express is the economical 


way to ship! Where Time is priceless, Air Express is the only way! 


3-MILES-A-MINUTE! That’s the speed of Air Express be- 
tween hundreds of U. S. cities and to many foreign countries. Shipments 
to 23,000 off-airline points are handled through rapid air-rail schedules. 


SPECIAL PICK-UP AND DELIVERY! In all U. S. cities and 
principal towns a special expressman picks up your shipment at plant 
or office and speeds it to the airport. At its destination, the package is 
rushed from airport directly to you (or to consignee) at no extra charge. 


LOW COST! 25 lbs., for example, travels more than 500 
miles for only $4.38, over 1,000 miles for $8.75. Air Express charges 
today are actually less than before the war. ; 


MORE PLANES are being put into Airline service, which 


means more space is available for all important types of traffic. 


WRITE TODAY for “Quizzical Quizz,” a booklet packed 
with facts that will help you solve many a shipping problem. Railway 
Express Agency, Air Express Division, 230 Park Avenue, New York 17. 
Or ask for it at any Airline or Express office. 


Sf LES 


GETS THERE FIRST 








Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION 
Representing the AIRLINES of the United States 











THE BURROUGHS CLEARING HOUSE—May, 1945 


in time, labor and material made by 
suggestions. Thus unlike some indus- 
try award plans, banks are making 
awards more of a nominal nature with 
the main award being the addition to 
the promotion record of the banker 
making the suggestion. 


« Sd 7 


Plug Tax Loophole 


Canadian banks must now report to 
the Income Tax Branch of the Depart- 
ment of National Revenue interest on 
large bank accounts. Where an ac- 
count earns more than $100 in interest 
a year, this must be reported to the 
income tax authorities. At present 
rate of 14% per cent interest, savings 
accounts of $6,666 will earn the mini- 
mum required before they must be 
reported. It is expected that this will 
also affect American depositors in 
Canada, since the Canadian and U. S. 
Governments exchange income tax 
data. The information is made out in 
quadruplicate, two copies going to the 
income tax authorities, one to the 
depositor, and one remaining with the 
bank. The-records are designed to 
help track down income tax delin- 
quents. 

* + + 


Farm Mortgage Debt Down 


A decrease by nearly a third of 
prairie farm mortgage debt in 1944 
highlighted the annual report of the 
Dominion Mortgage and Investments 
Association, released at the annual 
meeting held at Toronto on April 5. 
The annual report also dealt with 
municipal finance in Canada, the 1944 
Canadian National Housing Act, town 
planning, bond investments, and legis- 
lation passed during the past year by 
the Federal and Provincial Govern- 
ments. 

R. P. Baker, assistant general man- 
ager of the Huron & Erie Mortgage 
Corporation, London, Ontario, was 
elected president of the Association for 
1945, succeeding H. R. Stephenson, 
general manager of the Crown Life 
Insurance Co., Toronto. P. V. Wilson, 
managing director 
of the Waterloo 
Trust and Savings 
Company, Kitch- 
ener, Ontario, was 
elected first vice- 
president and R. H. 
Reid, managing 
director of the 
London Life Insur- 
ance Company, 
London, Ontario, 
was elected second 
vice-president. The Association con- 
sists of thirteen loan companies, eight- 
een trust companies and twenty-four 
insurance companies. 


R. P. BAKER 
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Bank of Montreal Promotions 


Two new assistant general managers 
have been appointed by the Bank of 
Montreal at its head office at Montreal, 
and a new agent 
has been appointed 
at the New York 
branch of the bank. 

A. J. L. Haskell, 
who for some years 
has been agent of 
the bank at New 
York, has been pro- 
moted to assistant 
general manager at 
Montreal. He joined the bank in 1911 
at eighteen years of age. 





A. J.L. HASKELL 


J. S. Bolton, manager of the securi- . 


ties department of the Bank of Mont- 
real, has been 
appointed assist- 
ant general man- 
ager and will con- 
tinue as head of the 
securities depart- 
ment. He joined 
the bank in 1908 
at the age of seven- 
teen, and since 1914 
has been at Mont- 
real branches, joining the securities 
department in 1928, becoming assistant 
manager in 1930 and manager of the 
department in 1935. 

G. R. Ball has been appointed first 
agent at New York. He joined the 
former Merchants 
Bank of Canada in 
1914 at the age of 
seventeen years, 
and served over- 
seas during the 
First World War 
with the Canadian 
Army. Returning 
to Canada he was 
given posts at vari- 
ous branches of the Bank of Montreal, 
which had absorbed the Merchants 
Bank, and went to the New York 
branch in 1924. 





J.S. BOLTON 





G. R. BALL 


* Sf ¢ 


Bank News Letters 


Paper and staff shortages have cut 
down the number of news letters on 
Canadian business conditions issued by 
Canadian banks. Still functioning are 
the monthly reviews of the Royal Bank 
of Canada, Bank of Montreal, Cana- 
dian Bank of Commerce, and the semi- 
annual review of the Bank of Nova 
Scotia which still comes out under the 
pre-war name of the “Monthly Re- 
view.” Wartime casualties have been 
the monthly business index issues of 
the Bank of Nova Scotia, the monthly 
letters of the Banque Canadienne 
Nationale and the Latin-American 
monthly news report of the Royal 
Bank of Canada. 
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Some Day you 


fortune may depend 








on the paper that 


Carries your records 









































Put records worth 
keeping on 


Weston parer 


made for the particular purpose 


WESTON Cotton Fibre Content Papers are designed, manufactured and 
tested for the sole purpose of providing an efficient and enduring foundation 
for records destined to withstand the ravages of ume and hard handling. 

Records made generations ago on 100% Cotton Fibre Content Papers bear- 
ing the Weston watermark remain as strong and usable as the day they were 
written. You can have every confidence in the future of essential business, 
legal and financial records, documents, forms and correspondence when you 
ask your supplier to place them on the right WESTON paper for the purpose. 


BYRON WESTON COMPANY, Dalton, Massachusetts . 
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“Imagine! All this for 
5¢ a day!” 


She’s getting along fine! Because she has the 
finest of care... a nice room at the hospital, 
best doctor in town, efficient nurse, everything 
that modern medical science can provide. 


And all of it costs her just $15 a year, 
actually less than 5¢ a day! 


You see, before she had her accident, this 
smart housewife got Hartford “Medical Re- 
imbursement” accident insurance. 


Here’s What Your 5¢ Will Buy! 


f / pm With this low cost policy, you get 
ff 7 A 





up to $500 to pay hospital, nursing, 
doctor’s and other medical expenses 
in case of accidental injury. IN AD- 
DITION, you get special allowances up to 
$162.50 for specified dislocations, fractures, 
etc. IN ADDITION, you get substantial 
benefits ranging from $1,250 to $5,000 for 
loss of a hand, a foot, eyes, etc. 


17/ 


More than half of all accidental injuries 
occur in the home, so 
every housewife needs this 
protection. Get yours be- 
fore you have an accident! 


your insurance broker... 
this very day. 
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This one’s on'us... 


It’s a booklet. Concise, interesting, read- 
able, illustrated. It’s packed with help- 
ful hints on prevention of accidents in 
your home. It’s authentic—a —- 
tion of the National Safety Council. 
And “this one’s on us”—just write for 
your free copy. 














WHY, OH, WHY DIONT YOU 






EXPECT THIS WIND STORM? 





Pity the poor home that has only fire insur- 
ance but no protection against a windstorm. 
Or rather, pity the poor home owner. For a 
few dollars more, he could have had fire in- 
surance WITH EXTENDED COVERAGE 
... and then he’d never, never have to worry 
about windstorms, hail, explosion,* riot, 
falling aircraft, smoke or damage by vehicles! 


*Except Steam Boilers. 


Tune in! Leland Stowe 
with the News 


Every Saturday evening over the Blue 
Network comes a voice that mil- 
lions know and trust. It’s the voice 
of Leland Stowe, veteran foreign 
correspondent, war reporter and 
analyst, now broadcasting for lead- 
ing capital stock fire insurance 
companies including the Hartford. 
See your local paper for time and 
station, and tune in this Saturday. 











Hartford Insurance 


See your Hartford agemtOLr Hartford Fire Insurance Company: Hartford Accident and Indemnity Company 
Hartford Live Stock Insurance Company 
Writing practically all forms of insurance except personal life insurance + 


“| bought a War Bond 
today... did you?” 


f Today and every day, servicemen are 
A» buying War Bonds. Men in camps, 
in front line foxholes, on warships, 
even in hospitals. Think it over. Is 
there a single one of us in civilian 
life who can’t afford to buy more 
War Bonds? 














Hartford 15, Conn. OS 


In writing to advertisers please mention The Burroughs Clearing House 
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THE BOOKLET COUNTER 
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New Booklets 


In ever-increasing numbers, service 
men and women will be returning to 
civilian life. Some will be coming back 
as employees of banks, others as 
prospective customers. In both in- 
stances, it is important that banks be 
well informed as to their responsibili- 
ties and opportunities. Following are 
four booklets likely to be helpful in 
this regard. 


You and the Returning Veteran 


- - « This 40-page manual makes a 
unique contribution to the veterans’ 
rehabilitation program, in that it deals 
with some of the psychological prob- 
lems involved in helping veterans to 
make necessary adjustments. Typical 
case histories are studied, to see how 
individual cases should be handled. 


Re-employment of War Veter- 
ans... The greater part of this 36- 
page report by the Policyholders Serv- 
ice Bureau of Metropolitan Life Insur- 
ance Company deals with actual pro- 
grams that have been set up by various 
business organizations to facilitate the 
absorption of returning war veterans. 
The report also cites pertinent sections 
of the Selective Training and Service 
Act, lists fourteen questions relating 
to interpretation and application of 
these provisions which should be 
studied, and contains sections on 
demobilization plans, separation proce- 
dure, and Government agencies serving 
the veterans. 


The Employment of the Handi- 
capped Veteran ... A similarly 
factual Metropolitan Life report on the 
policies and practices which individual 
concerns as well as communities have 
evolved for helping disabled veterans 
to resume useful and normal lives. It 
covers such factors as job analysis, 
adaptation of jobs to the handicapped, 
determination of abilities and limita- 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promptly to the 
producers. Simply address requests 
on bank or company letterhead to 


The Editor 
The Burroughs Clearing House 
Second and Burroughs Avenues 
Detroit 32, Michigan 


tions, aid to those who cannot be 
placed, training of the handicapped, 
and education of supervisors in the 
treatment of disabled veterans. 


Veteran’s Manual... A guide 
to many of the rights and benefits 
available to veterans of World War II, 
as interpreted by the Veterans Service 
Department of a California bank. 


Rather than going into excessive de- 
tail, this manual seeks to simplify the 
veteran’s return to civilian life. It. 
does an excellent job, and could well 
serve as a model for similar booklets. 


Sd 


Series G, Ideal Investment for 
Trust Accounts ... This 14-page 
brochure, issued by the War Finance 








FOREIGN AND DOMESTIC 


COMMERCE 


Today many companies in your area are un- 
doubtedly requesting information on how they 
can expand their markets to foreign countries, or 
import raw materials or merchandise from them. 
For your assistance in guiding such broad plan- 
ning, the Foreign Department of Central National 
Bank offers the benefit of its experience and 


current studies: 


(1) For those companies carrying over foreign 
trade experience from the prewar years, we 
have up-to-the-minute knowledge of present 
and potential conditions which can be most 
valuable in re-establishing and broadening 


connections in foreign countries. 


(2) To potential exporters and importers, we 
offer our facilities for providing the basic 


information which will eliminate many of 


the initial problems. 


Write or phone, ‘and one of our officers will 


be glad to review your foreign operations with 


you at your convenience. 
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Division of the U. S. Treasury Depart- 
ment, is devoted almost exclusively to 
presenting the views of well-known 
trust officers as to the suitability of 
Series G bonds for trust portfolios. 
In addition to general comments as to 
the advantages of “G’ bonds from 
yield and safety standpoints, there are 
many suggestions on their application 
to fit certain specialized requirements. 


The Louisville Industrial Foun- 
dation ...A complete and detailed 
report on this Kentucky corporation 
which has been extending financial aid 
and counsel to industrial establish- 
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ments in the Louisville area for many 
years. In view of current bank inter- 
est in methods for financing small busi- 
ness and marginal enterprises, this 
pamphlet should be timely and helpful. 
It tells what the Foundation is, how it 
operates, what it has accomplished, 
and the credit arrangements it has 
found to be most practical. 


Women in Banking .. . This 
supplement to a survey published two 
years ago by the Association of Bank 
Women brings wartime trends up to 
date, and contains some surprising 
information as to the advancement of 











MINNEAPOL! 


TRACOM 
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is MOLINE 


There is little rest for the good farmer. His is a year-round job 
with every season packed to the brim with particular tasks to be . 
done. During the growing and harvesting seasons, when every 
hour counts, his days begin at sun-up and end long after sun- 
down. Keeping the land fertile, in particular, is a never ending 
job—just like keeping goodwill of customer is. 

Power machinery built by Minneapolis-Moline is help- 
ing to make the task of the farmer lighter. MM machines 
work hand-in-hand with him in his race against time. The 
labor-saving features of MM tractors and machines have 
brought modern, speedy methods to present-day farming 
and are giving farmers more hours to enjoy family and 
community life. 

Bankers of America are working with the MM Ma- 
chinery Dealers in their communities in helping to bring 
a fuller enjoyment of living and greater prosperity to the 
farmers of today . . 
essential to real prosperity anywhere. 
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. & prosperous farming community is 


MINNEAPOLIS- MOLINE 
POWER IMPLEMENT COMPANY 
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MINNESOTA, U.S.A. 
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women to executive positions (for 
example, it discloses that 105 bank 
presidents, 286 vice-presidents and 
3,155 assistant cashiers are women). 
Some very interesting predictions are 
made as to post-war personnel require- 
ments and there are reports as to the 
experience of banks having women per- 
sonnel directors. 


Import Financing by Letter of 
Credit ...A booklet which analyzes 
the advantages of this arrangement 
for financing of imports. It cites the 
bank’s responsibilities in issuing such 
credit, covers the documents cus- 
tomarily required, and suggests safe- 
guards which should be observed by 
the bank and importer. Also included 
is a section on “Revised American 
Foreign Trade Definitions — 1941,” rec- 
ommended for general use by exporters 


: and importers. 


Comments on Sound Banking 
Principles . . . Wherein a veteran 


| bank president in Havana, Cuba, de- 


livers some straightforward comments 
in reply to those who complain about 
the difficulties encountered in obtain- 
ing loans for business purposes and 
advocate more liberal lending methods. 
The author sets forth his personal views 
as to what should be the guiding princi- 
ples of any conscientious banker. 


How Can We Do It Better? . 
While prepared by the public relations 
department of a nationwide business 
organization for the benefit of its own 
employees, this booklet contains mate- 
rial that could be adapted to the use 
of financial institutions, both in the 
way of copy and illustrations. There 
is a particularly good section dealing 
with telephone techniques. 


Still Timely 


Financing Post-War Business 
. . » A splendid chance for bankers to 
attend “‘in print’”’ a conference held by 
a St. Louis bank for its correspondents, 
wherein lending officers of the city 
institution outlined in detail various 
types of loans and lending techniques 
which they believe will be widely em- 
ployed in the post-war era. 


Standing Room Only... Specific 
suggestions for improving bank interior 
layouts to accommodate increased 
traffic loads. “Before and after” floor 
plan sketches illustrate actual examples 
of such changes. 


Automobile Financing Plan... 
How the local insurance agent and the 
bank can work together to change the 
‘buying habits of customers in the pur- 
chase of new cars, when production is 
resumed. 
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COURT DECISIONS 








By CHARLES R. ROSENBERG, Jr. 


Member of the Bar of Pennsylvania and of the District of Columbia 


Stolen Check 


What is the legal position of the 
holder of a check who cashed it for a 
thief? That question recently caused 
sharp dissent among the learned jus- 
tices of the Supreme Court of Arkansas. 

In the case before the court Mary 
Pepple received a government check 
payable to her order. She endorsed it 
and received the full amount for it 
from Frank McCollum, a storekeeper. 
During a momentary absence of Mc- 
Collum from his desk the endorsed 
check was stolen. McCollum himself 
had not endorsed the check. A few 
days after the theft the check, still 
bearing no endorsement but that of 
the payee, was cashed in a town 
twenty-five miles away at a store which 
customarily cashed many government 
checks for workers on a near-by proj- 
ect. The check was ultimately paid 
by the United States Government. 

McCollum sued the proprietors of 
the store where the check was cashed 
for the proceeds. The defendants 
claimed that they were holders in due 
course and therefore protected. It 
should be noted that there was no 
question of the genuineness of Mary 
Pepple’s endorsement, which was in 
blank. 

The trial court found in favor of the 
defendants, and from that verdict 
McCollum appealed. An important 
feature of the trial court’s action was 
the fact that the court itself directed 
the verdict and did not permit the jury 
to pass on the issues raised by the 
testimony. 

“In the Uniform Laws Annotated,” 
said the Supreme Court of Arkansas, 
‘there are annotations on Section 59 
of the Uniform Negotiable Instruments 
Law. On the subject of ‘Theft’ there 
are cases from numerous jurisdictions 
to sustain the general rule that proof 
of theft shifts the burden of proof to 
the holder to prove that he, or some- 
one under whom he claims, acquired 
the title as a holder in due course, that 
is, for value and in good faith. 

“We are following the rule that 
where theft is shown, the burden is on 
the holder to show both valuable con- 
sideration and good faith. With this 
burden on the defendants, we point 
out that in Uniform Laws Annotated 
the rule is stated that if the testimony 
of the holder to his purchase in good 
faith ‘is uncontroverted, and there are 
no circumstances tending to raise sus- 


picion as to its truth, the direction of 
a verdict in favor of the holder is 
proper.’ So the questions become: 
(1) whether the testimony as to their 
purchase in good faith was uncon- 
troverted, and (2) whether there was 
an entire absence of circumstances 
tending to raise a suspicion of the 


‘truth of the testimony supporting the 


defendants as holders in due course.” 

After discussing the testimony in 
some detail, the court reversed the 
action of the trial court and decided 
that the case should be submitted to 
a jury for decision. 

But two of the justices couldn’t see 
it that way. 

“The check involved in this case 
was properly endorsed by the payee 
thereof,” they declared in a dissenting 
opinion. ‘““There was no restriction in 
the endorsement. It therefore became 
in effect a check payable to bearer, 
and everyone had a right to deal with 


it as such. Since the defendants paid 
full value for the check before it was 
presented to the United States Treas- 
ury for payment, we have here a pur- 
chase for value of a negotiable bill for 
maturity.” 

Citing earlier Arkansas decisions in 
support of the view that the burden 
was on McCollum to prove that the 
holders were not innocent purchasers 
of the check and not on them to prove 
that they were, the dissenting justices 
concluded: 

“The commerce of this country is 
largely carried on through checks, and 
those checks —especially those of the 
United States Government —pass as 
current funds, and, in our opinion, the 
holding of the majority of this court, 
which in effect seems to indicate that 
one who cashes a bearer check must 
make some investigation of the title 
of the holder thereof or, at least, must 
be in a position to convince a jury that 
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AIRCRAFT 


Buffalo has been a pioneer city in avia- 
tion since 1914. During World War Il this 
area has produced over 27,000 pursuit 
ships and more than 2,000 “Commandos.” 


The Marine Trust Company has aided in 
the development of the airframe industry 
since its inception in this city. 


Member of Federal Deposit Insurance 


Corporation 


MARINE TRUST COMPANY 


Buffalo ’s Oldest and Largest Commercial Bank 














Where Was the 
Linotype Machine Invented ? 


Ottmar Mergenthaler developed the lino- 
type machine, which revolutionized the 
newspaper business, in Baltimore. . . Today 
Baltimore is one of the nation’s busiest war 
production centers and the Equitable Trust 
Company is one of its busiest banks. By 
keeping constantly abreast of conditions in 
this important industrial area, the Equit- 
able Trust Company is able to serve “‘out- 
of-town” banks quickly, intelligently, 
thoroughly. 


Equitable Trust Co. 


Member Federal Deposit Insurance Corporation 


Baltimore 








he acted prudently in buying the check, 
imposes a new and uncalled for burden 
on those who carry on the mercantile 
business of the nation.” (McCollum 
vs. Graeber, 184 Southwestern Re- 
porter, Second Series, 264.) 
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Forged Endorsements 


Two partners sued a New York 
bank to recover the amount of a 
check charged against their partner- 
ship checking account. They alleged 
that the payee’s endorsement on the 
check was forged. 

Two checks drawn to the order of 
the same payee had been issued by 
them in April, 1943. One was paid by 
the bank within a few days and re- 


turned to the partners with the usual | 


monthly statement on or about May 1, 
1943. The other check was not pre- 
sented until late in July, 1943, when 
it was paid by the bank. It was re- 
turned to the partners with their 


| August 1, 1943, statement. 


The Supreme Court of New York 
ruled against the bank in an opinion 
discussing some interesting and signifi- 
cant features of a bank’s liability for 
honoring a check on which the payee’s 
endorsement is forged. 

“The bank,” said the court, “was 
under a contractual duty to pay the 
amount of the check to the person for 
whom payment was intended by the 
drawer and it was bound at its peril 
to determine the identity of such 
payee. The bank may be relieved of 
liability for breach of this contractual 
duty by establishing that the drawer 
has been guilty of negligence which 
contributed to the unauthorized pay- 
ment and it has been free from any 
negligence. It is alleged that the facts 
are sufficient to charge the depositors 
with having negligently omitted to 
report the forgery to the bank within 
a reasonable time. The claim of 
negligence is predicated upon the 
monthly statements issued to the 
depositors from May 1, 1943, to 
February 1, 1944, inclusive. The re- 
turn of the first check with the state- 
ment issued on May 1, 1943, showed 


| that it had been paid. 


“The bank calls attention to the fact 
that despite the lapse of three months 
between the return of the two. checks, 
the depositors made no inquiry con- 
cerning the cause of the delay in the 
cashing of the second check and that 
although the two checks (both drawn 
to the order of the same payee) bore 
wholly dissimilar endorsements, no 
claim of forgery was made until some 
time in February, 1944. The deposi- 
tors say that the forgery was not dis- 


_ covered until February, 1944. 


‘The rule which requires a depositor 
to examine his bank statements, to- 
gether with the returned paid checks 








aon nm eo ek em ee eae ee. 








THE BURROUGHS CLEARING HOUSE—May, 1945 


accompanying them and to report to 
the bank without unreasonable delay 
any errors which may be discovered, 
is generally not extended to an exami- 
nation of the endorsement of the payee 
appearing on the check to ascertain 
its genuineness. The rule is so limited 
because the depositor has no greater 
knowledge than the bank as to the 
genuineness of the payee’s endorse- 
ment. 

“Of course, where the depositor has 
direct notice that a person to whom a 
check was entrusted has forged the 
payee’s name and that other checks 
entrusted to the same person are still 
outstanding, he is under a duty to dis- 
close the fact so that the bank may be 
free to adopt protective measures. The 
depositors in this case were under no 
duty to compare the endorsements 
appearing on the two checks. 

“At the time payment was made on 
the forged endorsement there were no 
other checks outstanding and there 
was consequently no danger of any 
further forgeries. Depositors’ failure 
to report the forgery until February, 
1944, in no way contributed to the 
unauthorized payment of the check. 
There is no evidence to suggest that 
the depositors had any notice prior to 
payment of the check that its endorse- 
ment might be forged. In these cir- 
cumstances they cannot be denied 
recovery on the claim that their own 
negligence was the proximate cause of 
the breach by the bank of its contrac- 
tual duty.” 

Judgment granted against the bank. 
(Segal vs. National City Bank, 52 New 
York Supplement, Second Series, 727.) 


o e ¢ 


Traveler’s Check ‘‘Automati- 
cally’’ Accepted 


Ordinarily, a certification of a check 
by the drawee bank is an “‘acceptance”’ 


| 
| 





of the instrument within the meaning | 
of the Negotiable Instruments Act. | 


By the very act of issuing a traveler’s 
check, however, the issuing bank 
‘‘automatically”’ certifies it. 


‘**A traveler’s check,”’ said a Federal | 


Court in a recent case, “has the 
* . . . s 
characteristics of a cashier’s check of 
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The cost of a fine grade of Index 
Bristol is nothing compared with the 
secondary expense of rewriting the 
records on new cards when they have 
become dog-eared and blurred. 


No matter how constantly your files 
are in use, or how impatient the hands 
which constantly ruffle them may be 
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will stay on the job for you regardless 
of use or abuse. It is a tough, durable 
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Index Bristol made of 50% strong cot- 
ton fibres for long life card index 
systems. A smooth uniform finish as- 
sures fine printing, ruling and writing 
qualities. 


Avoid secondary expense by specify- 
ing Eagle-A Acceptance Index Bristol 
to your Printer, Lithographer or Sta- 
tioner. Ask him also about the com- 
panion lines — Eagle-A Acceptance 
Bond and Eagle-A Acceptance Record. 
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act of issuance, and the right of | 

countermand as applied to ordinary 

checks does not exist as to it.” | HEAD OFFICE CORK 
In the same case the court defined a | 

letter of credit as “‘a letter authorizing | 

one person to pay money or extend | 

credit to another on the credit of the | 

writer.” \. 
*“A letter of credit,” the court em- 

phasized, ‘“‘need not be in any particu- 

lar form.”’ (Pines vs. United States, 

123 Federal Reporter, Second Series. | 

825.) | 
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CHANGES AHEAD 








CONTINUED FROM PAGE 20) 


they do a profitable business. They 
don’t wait for the farmer to come 
around and pay them; they go after 
him to sell him goods and they go after 
him again to get their money. We 
bankers will have to learn to do more 
of the same, if we want a maximum 
volume of farm business. 

Perhaps in no regard has the average 
country banker shown less adaptation 
to change in the past ten years than 
in the matter of interest rates. This is 
found in the rigid adherence to a fixed 
rate on local loans, usually the tradi- 
tional 6 per cent. 

We believe that there is a psycho- 
logical barrier against the standard 
6 per cent rate so long associated with 
the banking business. People recall 


the days when their savings deposits 
paid them to 4 to 5 per cent, and they 
consider the present spread too great. 
Many a banker has refused to re- 
duce a rate to a local borrower and 
seen the loan taken elsewhere, often 
to the larger cities, yet at the same 
time he has been buying collateral 
notes and insurance loans, with no 
better security, through note brokers 
at rates ranging from 1 to 2% per 
cent. I do not mean that the local 
rate should have been reduced to 1 or 
even 2 per cent—it is not necessary 
to go so low —but an intelligent adjust- 
ment of rates downward at the proper 
time would have done much to help 
the earning power of many a bank. 
We set the same rate on insurance 
loans as on collateral loans and have 
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BETTER FARM NO. 


(CONTINUED FROM PAGE 15) 


permanent pastures are ready. 

At this writing, it is of course im- 
possible to tell how successful the 
Callaway Plan will be locally, from 
financial and other standpoints. Most 
of the months of January and Febru- 
ary were devoted to extensive clearing 
and cleaning of abandoned lowlands. 
In addition, as of April 1, four acres of 
scuppernong-type grapes have been 
planted; 600 trellis posts, seven feet in 


length, have been placed in the grapes; 
and sixteen acres have been planted 
to kudzu which will supply an increas- 
ing amount of hay or pasturage in the 
years ahead, as well as being a ““wonder- 
plant” for soil building. 

A new tractor has already been 
placed in operation and deliveries are 
in immediate prospect for other needed 
mechanical equipment so that Farm 
No. 19 will be entirely mechanized. 

These equipment purchases plus the 
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obtained considerable business with 
much attendant good will. 

Summarizing, we believe that by 
lowering the prices of loans to a level 
which our customers consider fair, we 
have opened up a borrowing market 
that refused to respond at the old 
higher rates. 

I believe that banks have a promis- 
ing future after the war. It will not 
be an easy period, but one of intense 
competition for loans, and the bank 
that expects to do the most business 
in its area must see that its staff in- 
cludes men who not only have a bank- 
ing background but also have a knowl- 
edge of salesmanship and an ability to 
use it in the highest sense. 

It is not too early to begin working 
along these lines now. 
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cost of seed, kudzu and grape crowns 
and plants, fertilizer, trellis posts, etc., 
and the cost of labor for the year as 
already contracted for, have combined 
to place our finances near the bottom 
of the barrel. Of the original $7,000 
investment we have spent or con- 
tracted for expenditures totaling $6,500. 
This is roughly divided as follows: 
$3,000 original cost of the farm; equip- 
ment $1,800; $700 for seeds, plants 
and fertilizer; and a labor contract of 
$1,000. 

The remaining $500 will probably 
be needed before the end of the first 
year’s operation to meet permanent 
improvement expenses such as needed 
repairs to the house and barns, fencing, 
etc., so that we must look to revenues 
from the farm to provide for next year’s 
program. While we are permitted, 
under the Callaway Plan, to borrow as 
much as $3,000 to supplement our 
original investment, we hope to con- 
serve this resource for purchase of 
dairy cows and the required equipment 
for processing milk just as soon as our 
pastures and feed supplies make this 
step practical. 

We have purchased top quality seed 
for our plantings. In the future we 
expect to distribute the seed that is 
available beyond our own replacement 
needs to the farmers in the county. 

To publicize our demonstration farm 
we plan to erect a large sign along the 
road, identifying the property as 
Georgia Better Farm No. 19. From 
time to time, as developments take 


place, we expect to take groups of local 


farmers on tours of inspection, and we 
will certainly have full publicity from 
our local newspaper to keep our 


















farmers aware of the project and in- 
formed as to its application to them. 

In this program we are aiming at 
the small independent farmer, pri- 
marily. We cannot hope to do much 
with most of the larger landowners 
who depend upon tenants to operate 
their holdings. Not until we can bring 
the small farmer up to a level of rea- 
sonable prosperity can we consider 
our agricultural problem nearing a 
solution. 

As a demonstration of the financial 
feasibility of operating a farm along 
the Callaway Plan, our experiment will 
be of double interest to the members 
of our corporation, since we are all 
associated with a bank, with one 
exception. 


As I have said before, we do not 


know how successful the farm will be 
financially. The next two or three 
years will help us to determine whether 
it is advisable to extend bank credit 
on longer terms to finance similar 
ventures, and new crops for this area 
such as grapes. 

Up to the present time, The Com- 
mercial National Bank has generally 
restricted its farm credit operations 
to the extension of relatively short- 
term loans for seasonal requirements 
of the cotton farmer. It is quite pos- 
sible that we will have to revise our 
thinking on this, and provide up to 
three- or five-year credit for major 
expenditures which will eventually 
make $70 an acre land out of $30 land. 

One factor to be considered is that 
unless this is done—unless we stand 
back of soil-building programs such as 
are being demonstrated under the 
Callaway Plan —the farms in Georgia 
will become increasingly impoverished 
as fertility continues to decline and 
prices for farm products descend from 
wartime peaks. It is under such a 
condition of emergency that govern- 
mental lending agencies thrive. 

So, the Callaway Plan is likely to be 
an eye-opening demonstration to the 
bankers as well as the farmers of 
Georgia. It is to be hoped that we 
both profit fully from the lessons to 
be derived from the program. 
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TRUST 
PARADE 


(CONTINUED FROM PAGE 17) 


to explain the steps to be taken —” 

(Babble of voices, ending with one 
gaining attention—Paul A. Dunn, 
assistant trust officer, in charge of the 
department’s real estate division): 
“If you ask me, Harold, I’d have told 
her that since, as you say, we are 
named executor, she should forget 
about everything, that we handle all 
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the details. Tell such a person as that 
to go back home and forget it. It 
wouldn’t take an hour to say that, 
would it?” 

(Interruption by Assistant Vice- 
president W. A. Hiles, who is to speak 
later on trusteeships): ‘“‘Now, Paul, 
I know Harold has delayed us, but 
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that woman probably wanted a lot of 
things explained. Ninety per cent of 
all women who come to us are the 
same way —they really want to under- 
stand these things. You’ve got to be 
patient and give them all the time they 
ask for.” 

(Minnich): ‘“That’s right, and that’s 
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COURTEOUS 


What a strange adjective to apply to 
bank checks, and yet Personalized 
Checks are courteous because those 
who use them extend to those who 
read them the courtesy of legibility. 


Most people are courteous but there 
are millions whose signatures can- 
not be read and yet they sign letters 
and checks without realizing how 
much inconvenience they cause 
others. If they did realize they would 
have their names typed on letters 
and printed on checks. 


Are such people “touchy” about 
their signatures? Would they be 
offended if it was pointed out to 
them that the printed name might 
help? We don’t believe so, but it 
wouldn’t take long to find out. 


Just as a test... why not ask your 
bookkeeping department today to 


BANK CHECKS 






















pick out ten checks bearing signa- 
tures that are hard to read and are 
frequently missorted. Then frankly 
explain to these depositors how 
difficult it is to sort their checks and 
ask them to invest $1.25 in 200 
Personalized Checks. We predict 
that there won’t be one who will 
take offense and when you get thru 
you will have ten more depositors 
whose checks will no longer create 
bottle necks in your shop. 


Thousands of banks are now selling 
Personalized Checks to their depos- 
itors. The time is approaching when 
everyone will use them, They are 
good for the depositor, they save 
money for the bank and, to repeat, 
they are courteous. Write us for more 
complete information on the DeLuxe 
Personalized Check program, 
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just exactly what I did.” 

(Vice-president R. H. Metzner, soon 
to parade Investment Management): 
*‘How did you get along with all those 
legal phrases, Harold? How did she 
look when you talked about ancillary 
administration, and other probate 
procedure both here in Ohio and in 
California?” 

(Vice-president Warner C. Cole, 
head of the corporate trust depart- 
ment): “If I can chip in, I'd like to 
ask you fellows how you expect lay- 
men to know the meaning of such 
words?” 

(Assistant Trust Officer Charles G. 
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Rodgers, who is to explain estate- 
planning later): ‘You can take it for 
granted Harold didn’t use such techni- 
cal words. But isn’t this a splendid 
illustration of the opportunity for real 
performance in handling that estate, 
so that when she inherits her father’s 
property, she will want to create a 
living trust with us?” 

(Chorus of voices, each trying to 
contribute a thought, with the m. c. 
rapping for order): 

“Just a moment, fellows—our pa- 
rade must go on.” 

(To audience): ‘‘Gentlemen, that 
interruption really sets the stage for 








St. Louis AND THE PACKING INDUSTRY 


For years, one of the leading 
industries of St. Louis has been 
that of wholesale meat packing. 
With an annual output of more 
than $200,000,000, the St. Louis 
area ranks third in the nation as 
a center for such products. 


The packing industry, like many 
others, has recognized the stra- 
tegic, central location of St. Louis. 
This has not only brought the 
industry close to its natural 
sources of supply, but has pro- 
vided unexcelled transportation 





facilities that make possible the 
swift, direct economical distribu- 
tion so essential to an industry 
whose products must move in a 
continuous supply to the food 
markets of America. 


Mercantile-Commerce is proud of 
its long association with the pack- 
ing industry ...one of the many 
examples of the way in which 
this bank has been able to con- 
tribute to the growth of business 
in the great industrial territory 
of St. Louis and the Southwest. 
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this afternoon’s program; it illustrates 
the kind of approach we all should 
have in mind when we present trust 
services, that is, thinking on all matters 
from the customer’s viewpoint.” 

Thus, the parade of trust services 
moved forward for more than three 
hours, broken only by a ten-minute 
intermission for a stretch and a “‘coke”’ 
for each spectator. 

No sooner had the final speaker, 
Mr. Cole, launched into his presenta- 
tion on the services of the corporate 
trust department, than the telephone 
bell, ringing the second time in a long 
afternoon, stopped the talk’s progress. 
Mr. Cole was summoned this time. 
The audience overheard the ensuing 
conversation, which, upon conclusion, 
was explained by the speaker as a 
request from one of Cleveland’s lead- 
ing manufacturing executives to have 
the bank prepare all routine matters 
connected with distribution of a divi- 
dend to common stockholders, 10,000 
of them. 

Again, halfway through Mr. Cole’s 
presentation, there was another tele- 
phone call, another one-sided conversa- 
tion, in which the speaker fixed a date 
when he was to meet with a committee 
of executives of another manufacturing 
company who were to decide on setting 
up a pension or profit sharing plan for 
all employees. 


FOLLOWING the Parade of trust 

subjects, concluding remarks were 
made by President Gelbach, and there 
were comments from Board Chairman 
John C. McHannan, who said in part: 

“This has been one of the most 
profitable and enlightening afternoons 
in my fifty years of banking.” 

Bank officers attending this Parade, 
many with years of experience in trade 
association activities and attending 
conventions, some of them participants 
as speakers on programs, forums and 
panels, were of like mind in subsequent 
appraisal of the program. 

As an important part of the bank’s 
co-ordinated sales program, officers 
and employees in the headquarters of 
this institution and its branches took 
up the challenge of the Parade’s various 
injunctions. 

Was there any follow-up? Yes, 
within the week following, everyone 
attending the meeting was provided a 
resume of the Parade in the form of a 
printed outline of all trust facilities 
and their benefits. 

Last, but of importance, an oul- 
standing disclosure in the event was 
the talent displayed to contemporaries 
by the paraders. Scores of expressions 
of praise were cast in their direction. 
Their stature was considerably in- 
creased by the exhibit of their skill as 
able administrators, as effective plat- 
form speakers, and above all, as success- 
ful business developers. 
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HOW CAN BANKERS AVOID 


Multiple Coats‘ 






































By insisting—when negotiating new 
quarters—upon a single contract which 
includes design, construction, equip- 
ment, fixtures, decorating, everything... 
at a cost GUARANTEED IN ADVANCE. 
Our Single Contract eliminates the need 
of employing architects, engineers, gen- 


eral contractors, sub-contractors, equip- 


ment companies, ete., under separate 
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contracts. Our Contract covers every- 
thing, foregoes any division of responsi- 
bility or lack of coordination—both of 
which frequently spell multiple costs. In 
short, we assume full responsibility, from 
the first preliminary plans to the final 
fitting of the last lock and key... ata 
price determined in advance...a price 


we guarantee not to exceed. 
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Reference files maintained in every Burroughs 
office contain the latest detailed information 
on machine accounting methods and proce- 
dures. This information, as well as the broad, 
diversified experience of the Burroughs tech- 
nical staff, is available at all times to help you 
meet today’s accounting problems. 


=f : 3) When you need 
ay \ mechanical service 


~ for your 
} Burroughs — 





You can depend on the experienced Burroughs es 
service organization to provide the highest \ ' 
type of mechanical service . . . promptly, effi- 
ciently, and at moderate cost. Periodic inspec- 
tion, lubrication and adjustment of your 
Burroughs machines, performed with typical 
Burroughs thoroughness and guaranteed by 
Burroughs, can do much to insure top per- 
formance and maximum production. 


| | When you need 
| | carbon papers, ribbons, 
roll papers — 





Your local Burroughs office is your best source 
for supplies for all types and makes of business 
machines. These supplies are manufactured to 
specifications that Burroughs’ years of experi- 
ence have proved give best results. You save 
money, too, through quantity discount plans 
which permit you to order as little or as much 
as you need at any one time—thus assuring 
freshness and eliminating storage problems. 
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IN MACHINES - 


FIGURING, ACCOUNTING AND STATISTICAL MACHINES «+ 





NATIONWIDE 













The Burroughs technical staff and the Bur- 
roughs mechanical service organization are 
working constantly with users—helping 
them get fullest use from the business 
machines they now have... helping them 
adapt these machines to new conditions... 
helping them keep their Burroughs equip- 
ment at top operating performance. For help 
in meeting your problems, telephone your 
local Burroughs office, or write Burroughs 
Adding Machine Company, Detroit 32. 
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IN SERVICE 


BUSINESS MACHINE SUPPLIES 
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